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THE STANDARD FIRE POLICY. 


IN FORM CONSIDERED. 
G. P. Sheldon, Speaking for National 
Board, Argues Against Alteration 

of Present Contract. 


CHANGE 


The meeting of the Committee on 
Laws and Legislation of the insurance 
commissioners of the various states, 
held at the Auditorium Hotel in Chicago 
this week, to take up the matter of pro- 
posed changes in the standard fire 
policy, was called to order Monday 
morning by Judge C. C. Lemert, Ohio’s 
insurance superintendent at which, in 
addition to Chairman Lemert, there 
were present Commissioners Crouse of 
Maryland, McComb of Oklahoma, Mac- 
donald of Connecticut, Drake of the Dis- 
trict of Columbia, Button of Virginia, 
Rittenhouse of Colorado, Barry of Mich- 
igan, Hartigan of Minnesota and Young 
of North Carolina, who arrived shortly 
after the meeting opened. Illinois was 
represented by O. B. Ryon, special at- 
torney for the Insurance Department of 
that state. A telegram was received 
from Commissioner Folk of Tennessee 
saying he would be there later. Actuary 
Farnham of the Minnesota Department 
was also present. 

The only speaker of the Monday ses 
sion was President Geo. P. Sheldon of 
the Phenix of Brooklyn, who was ap- 
pointed chairman of the law committee 
of the National Board of Fire Unader- 
writers to represent that body. Mr. 
Sheldon brought out most convincingly 
the fact that there has been no demand 
on the part of the assured fur any chaa- 
ges in the present form of standard fire 
policy, which had been before the pub- 
lic for the past 20 years. He told how 
the New York standard policy was con- 
structed and that embodied in it were 
the highest legal decisions; that it was 
used generally by most of the compan- 
ies, adopted by many of the states and 
accepted by all but five of them. 

Mr. Sheldon, as chairman of the Na- 
tional Board Committee on Laws, repre- 
sented all members of that board except 
one, President Evans of the Continental, 
who has himself put forth a new stan- 
dard policy which he feels would be an 
improvement on the present form and 
should be adopted generally by all the 
States. The main objection to Mr. 
Evans’ new form, or any other new form 
that may be suggested, is that the pres- 
ent form has been construed by the 
highest courts of all the States for the 
past twenty years and with a new form 
all this would be lost and every point 
would have to be gone over again. It 
is not thought that any form could so 
improve the present one that it would 
be wise to make the change, especially 
when there is no demand on the part 
of the public for such a change. There 
are a few words that might easily be 
Omitted from the présent form, but 
would it be wise to submit a new 
policy to the 45 states and take chances 
of the natural aptitude of the lezis- 
lators to engraft their own individua! 
views on it? Nearly every legislator 
either has had a case himself, or some 
friend of his has, where the company 
did not settle the claim on the basis 
that he wanted it. This point, when 
brought out in Mr. Sheldon’s talk, pro- 
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OFFICERS’ ASSOCIATIONS UNITE 


IN WAR ON EXCESSIVE TAXATION. 
North, South, East and West to Co- 
operate—Action of Life Presidents 

Conference. 
ago the first step in the 
blending together of the life insurance 
interests of the East with those of the 
West and South occurred, when, at the 
invitation of the Association of Life 
Insurance Presidents executives from 
all sections of the country assembled 
to consider the menace arising from 
increased and indiscriminate legisla- 
tion affecting life insurance. 

For many years, an imaginary line 
of distinction existed in the minds of the 
fraternity which in effect arrayed the 
West and South (with a few excep- 
tions) against the East, and vice versa. 
Oppression, through adverse legislation 
convinced officers of companies—large 
and small—that they had much in com- 
mon regardless of geographical loca 
tion, and that sufficient opposition 
could be depended upon from outside 
sources to justify cooperation within 
the ranks. 

While the sentiment 
was manifest, at the 
ago, it remained for the conference 
held on Friday and Saturday of last 
week to place the idea in definite work- 
ing form Following a suggestion by 
Wilmer L. Moore, president of the 
Southern States Life of Atlanta, Pau 
Morton president of the Equitable Life 
of New York intreduced a resolution 
that was unanimously adopted, which 
for the first time brought about a united 
effort among hife insurance companies 

North, East, South and West—in 
a common cause 

The resolution, which was the climax 
to a highly successful conference was 
as follows: 

“Whereas, The able papers nresented 
yesterday and the discussion of to-day 
indicate a unanimous feeling that life 
insurance taxation should be more con- 
sistent, uniform and burdensome 
to policyholders. 

“Be it Resolved, That it is the sense 
of this Assembly that the entire qeus- 
tion be referred to the executive com- 
mittee of the American Life Conven- 
tion, to a committee of the Canadian 
Life Officers Association or representa- 
tive of that body, and a committee 
representing the association of Life In- 
surance Presidents for such action as 
they may deem necessary, it being un- 
derstood that so far as possible they 
co-operate with a committee represent- 
ing the State Superintendents of Insur 
ance.” 

Included in the Association of Life 
Insurance Presidents are a goodly per 
centage of the larger Eastern and 
Western companies, while the Ameri- 
ean Life Convention includes in its 
membership the smaller Western and 
Southern companies, and the Canadian 
organization comprises the officials of 
ali companies domiciled in the Domin- 
ion. As expected, the meeting was 
largely attended as will be noted by 
the following: 

Company Officers Present. 

C. E. Rawson, president, and Mrs. L. 
C. Rawson, vice-president, Des Moines 
Life: John P. Munn, president United 
States Life; George B. Peak, president 
Central Life, Des Moines; George C. 
Markham, president Northwestern Mu- 
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tual Life; Arthur Gordan, president 
Meridian Life & Trust, Minnesota; E. 
R. Baxter, vice-president Standard Life 
otf Camden; Wilmer L. Moore, presi- 
dent Southern States Life, Atlanta; W. 
H. Blackford, president Maryland Life; 
Alfred D. Foster, president New Eng- 
land Mutual Life; A. G. Bullock, presi- 
dent State Mutual of Massachusetts; 
John B. Longer, vice-president Trav- 
elers Insurance Company; Fred D. 
Doty, president Quaker City Life of 
Philadelphia; John Holcomb, president, 
A. A. Welch, vice-president, Phoenix 
Mutual Life; Darwin P. Kingsley, presi- 
dent, Thomas A. Buckner, vice-presi- 
dent, John C. McCall, secretary, New 
York Life; N. C. Snell, president Mid- 
west Life, Lincoln, Neb.; M. S. Branan, 
president Mutual Life of Baltimore; 
Frank P. Manly, vice-president and gen- 
eral manger Indianapolis Life; Dr. 
Felix G. Cross, president Columbia Lite, 
Cincinnati; George E. Ide, president 
Home Life; Hon. John F. Dryden, 
president, Dr. Leslie D. Ward, vice- 
president, Prudential; Lee B. +-Durs- 
tine, president North American Life; C. 
F. Coffin, vice-president State Life; F. 
W. Jenkins, president Security Mutual; 
Paul Morton, president, W. A. Day, 
vice-president, Equitable Life; W. W. 
Dark, vice-president and _ secretary, 
American Central; Edgar S. Scott, 
president, and Henry Abels, secretary, 
Franklin Life; Isaac Miller Hamilton, 
president, Federal Life; C. J. Porter, 
president State Mutual of Georgia; 
James W. Hull, president Berkshire 
Life; W. B. Lane, vice-president Man- 
hattan Life; Andrew J. Maloney, presi- 
dent Philadelphia Life; William W. Mc- 
Clench, president Massachusetts Mutu- 
al Life; J. D. E. Jones, vice-president 
Puritan Life of Providence; L. G. 
Fouse, president Fidelity Mutual; John 
G Walker, president Life Insurance 
Company of Virginia; E. J. Heppen- 
heimer, president Colonial Life; J. L. 
English, vice-president Aetna Life; 
Chalmers Brown, president Reserve 
Loan Life; Wm. R. Zulich, vice-presi- 
dent Reserve Loan: W. C. Scheide, 
United States manager Prussian Life; 
B. H. Robison, president Bankers Re- 
serve Life; Arthur G. Langham, presi- 
dent Provident Savings; J. H. Harley, 
secretary Bankers Life, Nebraska; Sid- 
ney A. Foster, secretary Royal Union 
of Des Moines; Jesse R. Clark, presi- 
dent Union Central Life; George E. 
Keeney, president Hartford Life; Philip 
Burnett, president Continental Life of 
Delaware; H. W. Bennett, president 
State Life; W. C. Baldwin, president 
Washington Life; Haley Fiske, vice- 
president, George H. Gaston, second 
vice-president, George B. Woodward, 
third vice-president, Frank O. Ayres, F. 
A. Betts, assistant secretaries and F. H. 
Ecker, treasurer, Metropolitan Life; E. 
W. Gladwin vice-president Home Life; 
Charles A. Peabody, president Mutual 
Life of New York; W. H. Gregory, 
president, and C. D. Pearce, director, 
Citizens Life of Louisville; Joseph Ash- 


brook, vice-president, and J. Thomas 
Moore, superintendent of agents, 
Provident Life & Trust; George H. 


Johnson, president, and L. K. Passmore, 
vice-president Penn Mutual; C. E. Bulk- 
ley, secretary Connecticut General; Dr. 
E. C. Spinney, president, Union Life, 
Chicago; C. E. Phelps, treasurer Equit- 
able Life; John M. Taylor, president 
Connecticut Mutual; H. C. Lippincott, 
Penn Mutual; L. A. Allen, president 
Union Life of Missouri; J. A. Jackson, 
Mutual Life. 
Canadian Representation. 
A. I. Ralston, Toronto, managing di- 


rector, and Albert A. MacDonald, medi- 
cal director National Life; B. Hal 
Brown, Montreal, Canadian manager 


London & Lancashire; Thos. Hilliard, 
Waterloo, managing director Dominion 
Life of Waterloo; P. H. Sims, vice-presi- 
dent Dominion Life; David Burke, zen- 
eral manager Royal Victoria of Mon- 
treal; L. Goldman, managing director 
North American Life, Toronto. 
Actuaries in Attendance. 
J. J. Brinkerhoff, actuary, Life Presi- 
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dents Association; S. H. Wolfe, New 
York; John K. Gore, Prudential; Henry: 


Moir, Provident Savings; Miles M. 
Dawson, New York; A. A. Welch, 
Phoenix Mutual Life; Percy C. H. 


Papps, Mutual Benefit; W. C. Macdon- 
ald, Confederation Life of Toronto; B. 
W. Marinus, Home Life; James M. 
Craig, Metropolitan Life; J. Fuhrer, 
Germania Life; F. H. Garrigues, Penn 
Mutual; Arthur Hunter, New York Life; 
J. G. Van Cise, Equitable Life of New 
York; W. H. Pierson, New York Life. 
State Insurance Officials. 

George W. Marshall, Delaware; T. M. 
Henry, (and wife), Miss.; Thos. E. 
Drake, District of Columbia; E. E. Rit- 
tenhouse, Colo.; B. F. Krouse, Mary- 
land; Thos. B. Love, Texas; Jos. But- 
ton, Virginia; Charles C. Gray, Rhode 
Island; Otto Kelsey, New York. 

Attorneys. 

James H. Mackintosh, New York Life; 
Samuel Boswell Smith, Volunteer, State 
Life; Dan W. Simms, Lafayette Life; 
William Brosmith, and W. J. Moraa, 
Travellers; C. A. Dean, State Mutual 
of Georgia; Oscar Wolff, Baltimore 
Life; A. G. B. Claxton, Metropolitan, 
Montreal; T. M. Mordecai, Charleston, 
S. C.; H. B. Arnold, Midland Mutual, 
Columbus; James McKeen, Mutual 
Life; Josiah H. Drummond, Union Mu- 
tual of Maine; Richard A. Lindabury, 
Prudential. 

Others in Attendance. 

C. M. Turner, New York, Security 
Mutual Life; A. C. Pleydell, secretary 
New York Tax Reform Association; E. 
L. Heydecker, N. Y. International Tax 
Ass’n; W. C. Johnson, New York, Mgr. 
Phoenix Mutual Life; Prof. L. W. Zart- 
man, New Haven, Yale University; H. 
F. Norris, Milwaukee, Supt. of Agen- 
cies, Northwestern Mutual; John W. 
Pulis, Comptroller, Baltimore Life; A. 
R. Fullerton, New York Equitable Life; 
Chas. Jerome Edwards, New York, Pres. 
National Association of Life Underwrit- 
ers; J. E. Kavanagh, New York, Metro- 
politan Life; E. O. Mosier, Philadelphia, 
Equitable Life; F. L. Hoffmann, statis- 
tician, Prudential; Geo. Kuhns, Des 
Moines, Bankers Life; N. Schiro, New 
York; R. W. Phillips, New York. 

Journalists and Reporters. 

W.S. Barnaby, Spectator; Max Cohen, 
Views; C. D. Lakey, Insurance; Frank- 
lin Webster, The Insurance Press; A. 
G. Hall, The Surveyor; J. H. Whiting, 
American Exchange and Review; C. A. 
Jenney and L. A. Mack, The Weekly 
Underwriter; C. J. Smith, The Vigilant; 
E. L. Montgomery, The Chronicle; A. 
J. Fliteraft, The Courant; J. C. Berg- 
stresser and T. A. Warren, Insurance 
World; W. E. Underwood, Assurance; 
A. E. Harell, New York Commercial; 
George W. Hatch, Insurance Age; 
I. R. Bacon, New York Evening Journal; 
Minter Edwards, N. Y. City News Ass'n; 
F. C. Oviatt, Philadelphia Intelligencer; 
W. M. Hounton, N. Y. Tribune; H. E. 
Roberts, Insurance Advocate; C. E 
Belcher, The Standard; Edward Bunell 
Phelps, American Underwriter; B. F. 
Hadley and W. L. Hadley, The Eastern 
Underwriter. 


CLEVELAND MEMORIAL SESSION. 





The Friday worning session was 
given over to a “Cleveland Memorial,” 
the exercises being in honor of the late 
Grover Cleveland, chairman of the As- 
sociation from the time of its organi- 
tion until his death. Charles A. Pea- 
body, president of the Mutual Life, pre- 
sided as chairman. 

The chief address was by Paul Mor- 


ton, president Equitable Life and form- 


er Secretary of the Navy. Mr. Morton 
said in part: 

“Mr. Cleveland came into the life in- 
surance situation late in life—some 
years after he had twice been the vic- 
torious leader of his party and the Chief 
Executive of this ‘great Nation. At the 
time he was easily the first citizen of 
the country. 

“His advent first as a Trustee of the 
Equitable and afterward as Chairman 
and General Cousel of this association 
met with the emphatic approbation of 
the American public because every one 
knew that in no way would Grover 
Cleveland wink at any wrongdoing, cr 
in any way be connected with mal-ad- 
ministration. 

“He was a grand old pilot taken on 
board a very important ship that was 
in danger among the rocks, and at once 
all on board were pacified and confi- 
dence fully restored. 

“As Chairman of this Association he 
added character, dignity and probity to 
cur cause, and he accepted the positior 
more on account of its being a great 
public duty than for any other reason. 
He became intensely interested in the 
study of life insurance and its benefits, 
and was greatly impressed with the 
fact that it is one of the best institu- 
tions of civilization. 

“Mr. Cleveland often referred to the 
small policyholders in whom he took 
the keenest interest, and many times 
mentioned the unfortunate and sensa- 
tional publicity that frightened so many 
of them into surrendering their policies. 
It was a source of great regret to him 
that any policyholder who could afford 
to pay premiums was so unwise as to 
forego the protection to his family. He 
frequently talked to me about it, and 
wished a way might be devised to re- 
store such policies with as litle ex- 
pense as possible to the insured. 

“In one of his addresses he said: 
‘Life insurance is one of the greatest 
economical factors in modern life. It 
is one of the boons of civilization. A 
policy was made to hold. Let every 
policyholder think twice before he gives 
way to the temptation of borrowing on 
his policy.’ 

Life Insurance Not a Mere Business 
Enterprise. 

“In Mr. Cleveland’s brief on Compul- 
scry Investment I find the following 
expressions, which I am sure will inter- 
est you: 

“Let us clear the atmosphere some- 
what by the full and unreserved recog- 
nition of the fact that life insurance 
has to do with the most sacred things 
that stir the human affections; and that 
its management involves a higher duty 
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and more constant devotion than we as- 
sociate with a mere business enterprise. 

“It is entirely natural and proper 
that the sentimental side of life insur- 
ance should largely occupy our minds. 
Its real mission lies in that direction; 
and if it were divested of its underly- 
ing sentiment, we could well afford to 
leave it to the chances that attach to 
other, selfish enterprises.’ 

“In his address at the first annual 
meeting of this Association last year 
he urged the cultivation of a closer 
and more intimate relationship between 
life insurance companies and their poli- 
cyholders, stating that with fairness 
and liberality on the part of the com- 
panies, and no misunderstanding of 
what the policies mean on the part of 
the assured, they ought to be friends 
with a mutual interest in everything 
that affects the rights and fair treat- 
ment of the company. 

-“He closed his address by asserting 
his belief that ‘the management of 
American life insurance companies was 
in strong and dutiful hands, and that 
American life insurance will live to 
bless our people as long as American 
civilization will last, and will endure 
and grow as long as civilized man, while 
living, takes forethought of the event 
of death.’ ” 

His Last Great Public Service. 

John H. Finley, president of the Col- 
lege of the City of New York, in the 
opening paragraph of his address said: 

“T have not spoken publicly a word 
since his death concerning this great 
man in whose memory we are met, nor 
should I now if I did not feel that in all 
I have heard there has not been an 
adequate appreciation of his last great 
public service, the one which was at 
his hands when his mortal illness came 
upon him. Not that I can with accuracy 
measure this service either in the 
labor he gave to it or in the results that 
have followed. Of these I know less 
than many of you. But I do know un- 
der what a sense of duty he was led to 
this last labor, with what a high motive 
he undertook it and with what a de- 
votion he gave himself to it. 

“I must confess that when he told 
me of his determination to accept the 
first of these insurance tasks, though I 
was prepared for the decision, I had 
regret and anxiety. Yet I knew that 
he had “made up his mind’ in calm 
judgment and in clear vision. He de- 
cided and determined, influenced by no 
thought of his own comfort, if indeed 
he had such a thought. In a letter to 
Secretary Lamar which I came upon not 
long ago he asks whether he ought to 
be called upon to put himself in a cer- 
tain position of peril. But he says a 
moment later: ‘This last consideration 
smacks a little of care for self, which, 
perhaps ought to be discarded.’ And 
it was always discarded.” 

Letters were read from Hon. Adlai F. 
Stevenson, vice-president during the 
second Cleveland administration; Hon. 
Hilary A. Herbert, Secretary of the 
Navy, under Grover Cleveland and Hon. 
Hoke Smith, Secretary of the Interior 
from 1893 to 1896. 

Luncheon was served in one of the 
large dining halls of the Metropolitan 
Life. 

Afternoon Session. 


The afternoon session opened at 2.50, 


with an address by Robert Lynn Cox, 
General Counsel and Manager, who said 
in part: 

I have been asked to define the ob- 
jects of this conference and to explain 
the necessity for co-operation among in- 
surance companies in dealing with the 
tax problem. If I were to attempt to do 
this in the fewest possible words, I 
should say that the object is two-fold. 
First, to make certain that we are in 
possession of all the facts relating to 
the subject of taxation of life insurance 
and that we ourselves thoroughly un- 
derstand the problems arising from 
those facts. Second, to see to it that 
the problem is presented to life insur- 

(Continued on page 5.) 
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SECTION 97 NEUTRALIZED, 


N. Y. LAW NOT RETROACTIVE. 








Court of Appeals in Unanimous Decision 
Favors Agent in Test of Famous 
Statute. 





Albany, N. Y., December 8.—The 


‘Court of Appeals in a decision handed 


down to-day holds that section 97 of the 
so-called Armstrong insurance laws, 
which limits the amount which may be 
paid to insurance agents as commis- 
sions is not retroactive and therefore 
does not affect contracts which were 
in force prior to the enactment of the 
law. The decision was rendered in the 
case of William Buswell of Cincinnati 
against the Security Mutual of Bing- 
hamton, N. Y. Boswell brought an 
action against the company to recover 
commissions alleged to be due under 
a contract signed in 1899 which gav2 
him commissions higher than those al- 
lowed by section 97. 

The court was unanimous in its de- 
cision. 

The Opinion. 

“In the opinion written by Judge Ed- 
ward T. Bartlett, in discussing the 
questions at issue, the court says: 

“There are two questions presented 
for our determination. The first, is, 
whether the plaintiff's contract with the 
defendant as to the rate of commissions, 
which had been in existence for n2arly 
five years, and having about 14 years 
to rua, at the time section 97 of the 
insurance law was enacted in 1906 is 
affected by said legislation to the ex- 
tent of changing its provisions as to 
the amount of plaintiff's commissions 
and materially reducing them. 

“We are of opinion that section 97 of 
the insurance law should not be con- 
strued as retroactive, and, therefore, 
it does not apply to the contract before 
us. 

“The ground upon which the court 
below rested its decision is best stated 
in its own language, as follows: 

“ ‘Now, the plaintiff when he became 
the general agent of the defendant un- 
der his contract, became vitally and 
essentially connected with its “domestic 
affairs.” He became an important part 
o:. its mechanism. The machinery of 
life insurance has largely been con- 
ducted through the instrumentality of 
agents. Such corporations have through 
their agents promulgated, performed 
and perpetuated their policies, affairs 
and purposes; and through them the 
wrongs and abuses, if any, of life insur- 
ance, have sometime been inflicted on 
a confiding public. 

“ ‘When plaintiff made his contract he 
knew that he was to become an essen- 
tial factor in the domestic affairs and 
internal organism of the defendant, and 
that such domestic affairs and internal 
organism were, under the reserve power 
of the constitution of the state, subject 
to legislative change. He became 
identified with the operation, develop- 
ment and business life of the defendant 
and one of the organs of its corporate 
existence.’ 

“We are unable to concur in this rea- 
soning of the court below. 

“The plaintiff in executing his con- 
tract with the defendant, became its 
general agent in the foreign territory 
named, subject to the provisions there- 
of, nothing more or less, and no infer- 
ence is to be drawn that he became 
a factor in the domestic affairs, mech- 
anism, internal organism or policy of 
the defendant. 

Contracts in Force Binding. 

“We agree with the contention -of 
plaintiff’s counsel, that the police power 
of the State cannot justify the reduc- 
tion by law of the compensation which 
the defendant agreed in its contract 
with the plaintiff to pay nim. We see 
nothing in the provisions of the con- 
tract, or in the surrounding circum- 
stances of this case, that disclose a 
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situation which warrants an appeal to 
the police power. 

“While it has been frequently said 
that the police power cannot be defined, 
and it is not desirable to have it limited 
by a hard and fast definition, yet all 
the cases hold that it must be invoked 
in order to protect the lives, health, 
morals, comfort and general welfare of 
the public. There is nothing in the 
facts of this case that bring it within 
any of the accepted definitions of the 
police power. 

“We will now consider the second 
question as to. whether new forms of 
policies have been adopted, upon which 
plaintiff is to recover changed commis- 
sions under the contract, sub-division 
16, which reads as follows: ‘The com- 
missions herein before specified shall 
not apply to any new forms of policies 
hereafter adopted by the said party of 
the first part, but shall apply only to 
the policies now in use by said com- 
pany, but changes in premium rates or 
clauses in present forms of policies shall 
not be construed as a new form of 
policy. It, however, is understood and 
agreed that the said second party shall 
b2 allowed and paid on any such new 
policies as large a brokerage and re- 
newal commission as is paid to or al 
lowed’ any other manager or agent of 
the company.’ 

“The discussion of this question in 
the briefs and arguments of counsel has 
taken a wide range. 

“We have reached the conclusion that 
section 97 of the insurance law does 
not apply to the contract between the 
plaintiff and defendant, it not being 
retroactive.” 





INCREASES SURPLUS ACCOUNT. 


New York Examination of Manhattan 
Life Finds Company in Good Shape. 





The report of the official examination 
of the Manhattan Life by the New York 
Insurance Department gives the com- 
pany admitted assets of $20,473,502; 
reserves on outstanding policies, $1S,- 
167,665; all other liabilities, $213,992; 
capital $100,000; surplus, $1,991,845, be- 
ing $236,800 in excess of the amount 
claimed by the company in its annual 
statement. This increase is due to the 
Insurance Department having placed a 
higher value on the real estate holdings 
than that carried by the company. 

The examination was the first for the 
Manhattan since the new insurance 
laws went into effect and was of a most 
searching character. The following are 
some conclusions formed by the exam- 
iners: 

“None of the interest due on the $8,- 
233,860, of mortgages was in default. 
The company settles promptly its death 
claims, The business is attended to 
promptly; its accounts and actuarial 
records are well kept, up-to-date, and 
there is no discrimination between poli- 
cyholders. The total expense and ex- 
pense for new business are kept within 
the limitations provided by the New 
York law. In conclusion would state 
that the officers and employees of the 
company have been frank and open in 
their dealings with your examiners and 
have complied promptly with every re- 


quest which we have made.” 


IT’S FIRST SESSION. 





New League of Prudential Men to Meet 
at Washington, D. C., in April. 


A convention of the $100,000 League 
of the Prudential will be held at the 
National Capitol April 13, 14 and 15. 
1909, at which a definite organization 
will be formed. The idea was launched 
during the present year and thus far 
sufficient numbers of the Ordinary staff 
have qualified for membership to guar- 
antee that the attendance at Washing- 
ton will be a record breaker for an (in- 
itial meeting. 





AGENCY WITH A HISTORY. 
Marston & Wakelin Move Into New 
Quarters—Achievement of Half 
Century. 





A local agency for the New England 
Mutual Life was established in Philadel 
phia before the Civil War. During the 
years 1866 to 1868 a general agency was 
gradually formed—original office’ in 
Philadelphia National Bank—in which 
Dr. .William D. Stroud, John Marston, 
Jr., formerly cashier of the Penn Mutual 
Life, and Amos Wakelin, were associat- 
ed under the name of “Stroud, Marston 
& Company.” The office was moved to 
the present site of the Bullitt Building 
in 1869. Five years later, on the retire- 
ment of Dr. Stroud, the firm name be- 
came “Marston & Wakelin,” and has zo 
continued until this time. Henry W. 
Marston, who had for years been cash- 
ier, was admitted to membership in 
1890. 

In 1906, upon the retirement of John 
Marston because of age and ill health, 
W. A. Smalley, who had for several 
years been acting as superintendent of 
agencies, became a pariner, the name 
cf the firm remaining unchanged—mem- 
bers, Amos Wakelin, Henry W. Marston 
and W. A. Smalley. 

This business, now existing for nearly 
half a century, has been built up on con- 
servative lines, in the belief that in the 
earning of small margins through many 
years and in gradual extension, lies true 
success. Over ten thousand policy-hold- 
ers carry twenty-five millions of insur- 
ance with this firm, the oldest of its 
kind in Philadelphia and representing 
the oldest life company in America, 
chartered 1835. 

Believing in the westward trend of 
the city’s business and in order to ob- 
tain better adapted offices, Suite 632 
Land Title Building has been handsome- 
ly fitted up and occupancy taken by this 
firm. 








F. B. Davenport has resigned as secre- 
tary of the Inter-State Life of Indian 
apolis, a position he has held for many 
years, save for a period during which 
he was president of the company. 





T. R. Palmer, former president of the 
Minnesota Mutual Life of St. Paul com- 
mitted suicide during the past week. 
Grief, over circumstances which made 
necessary the selection of a new man- 
agement is given as the cause. 


FIDBLITY FUNDING BUBBLE. 


HEAVY LIABILITIES UNCOVERED. 








Failure of Scheme For Writing Endow- 
ment Insurance In Connection With 
Loans. 

Judging from statements given out by 
Thomas F. Gilroy, Jr., receiver for the 
Fidelity Funding Company, P. J. Kieran, 
former president, and who is now miss- 
ing, found it an easy matter to secure 
funds from Roman Catholic convents, 
schools, churches and priests. 
Among the list of creditors may 
also be found several private investors, 

banks and trust companies. 

The Fidelity Funding Company will 
be recalled as a concern which made a 
specialty of writing endowment insur- 
ance for the liquidation of loans, its first 
contract being with the Reliance Life of 
Pittsburg. Later an arrangement was 
made with the Security Life of Chicago. 

The Modus Operandi. 

The plan of operation was somewhat 
along the following lines: 

Suppose an institution needed $100.- 
000 for building purposes. Kieran ap- 
peared and undertook to furnish the 
money within the time required on con- 
dition that the entire financing should 
be in his hands. He then had a mort- 
gage issued by the borrowing institution 
to the Fidelity Funding Company as 
trustee, or to some other trust company 
for the benefit of the Funding company, 
this mortgage running to about 65 per 
cent. of the amount of the loan which it 
was proposed to make. 

At the same time he had a number of 
the priests or sisters, as the case might 
be, take out twenty-year endowment 
policies for about 75 per cent. of their 
loan, naming their institution as benefi- 
ciary, and had these policies assigned 
either to himself or to the Funding com- 
pany. 

Upon the borrowing institution was 
fixed a charge of from 8 to 9 per cent. 
of the principle each year for the life of 
the “loan,” and out of the proceeds of 
these payments Kieran paid the premi- 
ums on the life insurance and 4 per 
cent. interest on bonds issued by the 
Funding Company against the mort- 
gages of which it was the beneficiary 

In the end, according to his scheme, 
the life insurance would produce suffi- 
cient funds to take care of 75 per cent 
of the money raised for the building by 
selling bonds and by borrowing from 
time to time on notes of the Funding 
Company, or of the institutions which 
it represented. The remaining 25 per 
cent. of the debt, he figured, could be 
easily enough converted into a mort- 
gage at the expiration of the period. 

Overwhelmed by Panic. 

The sailing was smooth for a time. 
The New York offices located at 115 
Broadway were enlarged, and the au- 
thorized capital increased to $5,000,000. 
“Expert” stock salesmen were put to 
work. ‘Suddenly there was a lull, busi- 
ness was coming in faster than it was 
possible to secure cash and it was 
stated that the “panic” had made money 
tight. From that time until a reorgan- 
ization was made, soon followed by a re- 
ceivership, the policy of the manage- 
mert was simplv one of evasion. 

The attorney for Kieran states that he 
will produce h's client when desired by 
the receiver, but in the meantime lia- 
bilities running up into millions have 
heen uncovered with assets of about 
$500,000. 








Maturing For Christmas. 


The New York Life has endowment 
and deferred dividend policies agzregat- 
ing $2,055,686 maturing during the 
month of December, which by the way 
indicates that quite a few people have 
some very acceptabie Christmas gifts 
coming. 
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BUSINESS MEN TAKE ACTION 


FOR CHANGE IN INSURANCE LAWS. 








New York Chamber of Commerce Peti- 
tions Governor Hughes To Appoint 
Commission. 





A most promising movement looking 
toward modifications of the New York 
Insurance Laws affecting life insurance 
was inaugurated at a meeting of the 
New York Chamber of Commerce last 
Friday, at which the following preamble 
and resolution was adopted: 

“Whereas, The present insurance law 
as governing life insurance companies 
was adopted at a time when the emer- 
gency seemed to necessitate prompt ac- 
tion and it was impossible to consider 
with due deliberation all the effects of 
the new law upon the varied interests to 
which it would apply; and 

“Whereas, In some particulars it 
seems necessary to amend the statute to 
the advantage of the interests involved 
without affecting the general purpose of 
the law; and 

“Whereas, The Superintendent of In- 
surance of the State of New York in his 
recent report to the Legislature discuss- 
es the relative progress of the life com- 
panies of this State as compared with 
the progress of the life companies of 
other States during the year 1907, as ex- 
hibited in the sworn returns included in 
said report, and sums up the situation 
in these words: 

“ ‘Covering the business of the years 
1904 and 1907, the outside companies 
exhibit a decrease of only $81,000,000 in 
new business written, and an increase 
of $874,000,000 of total insurance in 
force, while New York State companies 
have a discouraging record as above 
shown of $692,000,000 decrease of new 
business and $53,000,000 decrease of in- 
surance in force. 

“ ‘In 1904 the new insurance written 
by the life insurance companies of other 
States then authorized was about 64 per 
cent. of that written by New York com- 
panies, while of new insurance written 
in 1907 the total of our own companies 
was only 80 per cent. of that of the out- 
side companies;’ and 

“Whereas, There seems to be a differ- 
ence of opinion as to the cause of this 
‘discouraging record,’ now, therefore, 
be it 

“Resolved, That the Governor of this 
State be and he hereby is requested to 
appoint a commission of five responsible 
citizens of this State, two of whom 
should be expert in all branches of life 
insurance administration, immediately 
to investigate the conditions surround- 
fing the life companies of this State and 
report to the incoming Legislature, but 
not later than January 15, 1909, what, if 
any, action in the judgment of such coni- 
mission that body should take in the 
premises.” 

The resolutions, introduced by Anton 
A. Raven, president of the Atlantic Mu- 
tual Fire, and a director of the Home 
Life, were recommended by the Insur- 
ance Committee of the Chamber of Com- 
merce, the personnel of which is: An- 
ton A. Raven; George E. Ide, president, 
Home Life; E. G. Snow, president Home 
of New York; Henry Evans, president 
Continental, and Henry C. Swords. 

The resolutions were not only unani- 
mously adopted, but carried through 
with a whoop. The influence exerted 
by the Chamber of Commerce is such 
that it is believed Governor Hughes will 
take cognizance of its request and that 
as a result modifications will be made in 
the Armstrong Laws at the coming ses- 
sion of the Legislature. 





Governor Hughes Refuses to Act. 

Albany, Dec. 8.—Gov. Hughes to-day 
sent the following reply to the resolu- 
tion adopted by the Chamber of Com- 
merce of the State of New York at its 
meeting on Nov. 3, asking for the ap- 
peintment of a commission of five citi- 
zens to investigate the conditiens sur- 


rounding the life insurance companies 
of the State and report to the incoming 
Legislature not later than Jan. 15. 

Addressing Sereno S. Pratt, secreta- 
ry of the Chamber of Commerce, Gover- 
nor Hughes said: 

“Dear Sir: I have the honor to ac- 
knowledge the receipt of your letter 
under date of the 4th instant, enclosing 
copy of preamble and resolution adopt- 
ed by the Chamber of Commerce, re 
questing me to appoint a commission to 
investigate the conditions surrounding 
the life insurance companies of this 
State. 

“While I should be glad to comply 
with any request of your honorable 
body, it does not seem to me that it is 
advisable to appoint such a commis- 
sion at the present time. We have re 
cently had an investigation of life in- 
surance companies, and several provi- 
sions of the insurance law to which 
reference is made in the resolution did 
uot become effective until Jan. 1, 1907. 

“Thus far, the report of experience of 
one year only, under these provisions of 
the amended law, is available. My at- 
titude toward the matter was thus stat- 
ed in my speech accepting a renomina- 
tion for the office of Governor. 

“*There cannot be too great care in 
enforcement of the laws which have 
holders, and I desire that nothing should 
be left undone to procure the faithful 
enforcement of the laws which have 
been enacted for their protection. 
Through the operation of these laws 
important economies have been secured 
and conservative management has been 
promoted. 

“If experience shows that in any par- 
ticular these are too drastic, amend- 
ment should be made. I vetoed a bill 
passed at the last session which would 
have modified restrictions: upon ex- 
penditures, because it was not a con- 
servative measure. 

“‘T have but one desire in this mat- 
ter, and that is to conserve and pro- 
mote the business of life insurance, 
than which there is none more import- 
ant, and adequately to protect the in- 
terests of the policyholders, from which 
those of the companies and agents can- 
not properly be divorced.’ 

“This expressed my position. 

“If your honorable body, or others in- 
terested in the matter, desire to ,sug- 
gest any particular amendment of the 
law, I shall be very glad indeed to give 


the most careful consideration, and if in 
the course of the coming legislative ses- 
sion any bill shall come before me in- 
volving any amendment of the law, it 
will be carefully examined. But while 
I shall be glad to study any specific 
proposal which may be proposed, I do 
not think the time has arrived for the 
appointment of a commission, as sug- 
gested by the resolution.” 





MUTUAL RESERVE TANGLE. 





Keceivers to Sue Burnham Management 
For Unlawful Expenditures in 
Salaries and Commissions. 





On Monday of this week Judge Ward 
of the United States Circuit Court sign- 
ed an order permitting William Hepburn 
Russell and Charles E. Rushmore, re- 
ceivers of the Mutual Reserve Life In- 
surance Company to begin suit against 
George D. Eldridge, George Burnham, 
Richard Deeves, Horace H. Brockway, 
Edward M. L. Ehlers and Charles E. 
Mabie, former directors of the company, 
and a separate suit against F. A. Burn- 
ham, former president. The suit 
against the latter has been filed. 

In the suit against Burnham the bill 
of complaint says that he conspired in 
divers way to obtain the company‘s 
money for his personal uses, one way 
being a pretended $6,500 salary paid to 
Brockway and by him-turned over to 
Burnham, and another payment of $7,500 
tc Nichols & Bacon under the pretence 
of settlement of a suit against the life 
association, while in reality it went to 
settle a personal suit against Burnham. 
There are also charges of unlawfully 
paying large amounts as commissions 
on reinsurance. The suit filed against 
the directors charges connivance with 
Burnham. An accounting is asked for. 





James T. Phelps, of Boston, vice-presi- 
dent of the National Life of Vermont, 
died at the Hotel Beaconsfield, Tuesday 
morning following a month’s illness. 
The Boston firm with which Mr. Phelps 
was associated has represented the Na- 
tional Life as Massachusetts State 
Agents for more than fifty years. 

Mr. Phelps was a man of whom the 
life insurance profession could justly 
feel proud. 

The American of Newark has appoint- 
ed Harry S. Norton its special agent for 
Wisconsin. 








MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-78- 





at a rate equalled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equalled by 


few companies. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 


For Information Address 


834 Nassau Street. 


NEW YORK, N. Y. 





JOHN HANCOCK 
Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 
or to 


GEORGE L. STIMMEL 
General Agent 


FRANCIS MARSH 
Mgr. for Eastern Mass. 


WHITE & FENWICK 
State Agents 


220 Broadway, New York 202 Devonshire St., Boston Union Bldg., 9 Clinton St., Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowment and Term 


Policies, complying with the rigid requirements of the Massachusetts Laws. 


TRENTON LIFE COMPANY. 





Business Men in Jersey Capitol Join 
in Organization of New Institution 
—It’s Prospect a Bright One. 





A number of men prominent in finan- 
cial and business circles of Trenton, N. 
J., are interested in the organization 
and launching of the Eureka Life In 


surance Company which will have head- 
quarters in that city. It is proposed to 
have a capital of at least $100,000, and 
a substantial surplus to begin business; 
two-thirds of this amount has al- 
ready been subscribed. The board of 
directors will consist of fifteen mem- 
bers, a majority of whom will be resi- 
dents of Trenton and it can be stated 
that a man prominent in the affairs of 
New Jersey will head the institution 
as president. Announcement as to the 
personnel of directorate and manage- 
ment will be made shortly. The prime 
mover in the organization is a man who 
has had many years experience in life 
insurance field work, and enjoys an ex- 
tensive acquaintance. Speaking of the 
prospects of the institution, one of the 
organizers says: 

“The adaptability of Trenton as the 
central location for an old line legal 
reserve life insurance company has 
been thoroughly discussed and the con- 
sensus of opinion has awakened to the 
fact that an admirable field could be 
centralized here. New Jersey is one of 
the pioneers of life insurance domiciles 
and is justly proud of this distinction. 
Several of the largest and most suc- 
cessful companies have been establish- 
ed under its laws, while the supervision 
and safety afforded the public by New 
Jersey companies, immediately encour- 
ages patronage. * * * Taking into 
consideration the advantageous situa- 
tion a new company’s possibilities in 
this city are readily apparent. Backed 
with the influence exerted by a capitoi 
city, which influence extends all over 
the state, the new enterprise should 
prove a great success, especially when 
piloted by men of national reputation 
and sterling qualities, of which the pub- 
lic will be assured.” 





LIFE PRESIDENTS ASSOCIATION. 





Cost to Policyholders Less Than One 
Half Cent. 





The formal business meeting of the 
Association of Life Insurance Presidents 
was held at 1 Madison avenue immedi- 
ately preceding its public meeting De- 
cember 4. Mr. Cox, general counsel and 
manager of the association, presented 
the financial report for the year just 
ending. It showed the entire cost of the 
association to the companies constitut- 
ing its membership to have been $39.41 
per each million dollars of assets held 
by these companies. As the companies 
have outstanding policies to the number 
of nearly 20,000,000, the expense of the 
association to each policy on the aver- 
age was about 410 of one cent. The 
Washington Life Insurance Company of 
New York applied for and was admitted 
to membership in the association. 

Robert Lynn Cox, genera! counsel and 
manager of the association was re- 
elected to that position for the ensuing 
year. The executive committee consist- 
ing of T. A. Buckner, vice-president New 
York Life; S. C. Dunham, president 
Travelers; Haley Fiske, vice-president 
Metropolitan Life; L. G. Fouse, presi- 
dent Fidelity Mutual Life; George E. 
Ide, president Home Life; Paul Morton, 
president Equitable Life; Charles A. 
Peabody, president Mutual Life, was 
also re-elected. 





Secretary Colin E. King. 

Colin E. King has been elected secre- 
tary of the Inter-State Life Assurance 
Company of Indianapolis to succeed F 
B. Davenport. E. A. Strong, Jr., has 
been elected assistant secretary to suc- 
ceed M. S. Thayer. 
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(Continued from page 2.) 
ance policyholders in order that they 
may be enlisted in an effort to solve the 
problem. 

If these are the primary objects of 
the conference, then it will follow as a 
matter of course that the necessity for 
co-operation is, first, to reach a common 
understanding among ourselves as to 
what the problem is, and, second, to 
make certain fhat it shall be presented 
to the policyholders of all companies at 
the same time in order that they, by 
co-operative efforts, may act in substan- 
tial unity in working out whatever plan 
may be suggested for obtaining the re- 
lief to which they may be entitled. 

While this statement might answer 
the question asked of me, I would like 
to go a step further and suggest several 
different directions from which the sub- 
ject of life insurance taxation should be 
approached. First we should look at it 
in its ratio or relationship to the other 
elements of cost of insurance. It is de- 
sirable therefore in discussing the ques- 
tion to give not alone total figures, but, 
in the interests of a better understand- 
ing of what the figures mean, to give 
them in comparison with other items of 
cost paid by the policyholder. 

Second, we should view it from the 
broadest standpoint of justice and equity 
because it is not in the main a question 
of how much policyholders have to pay 
but how does their tax burden compare 
with the tax burdens imposed upon 
others who are not policyholders but 
are engaged in providing for themselves 
and protecting their families against 
want and suffering by other methods. 
And furthermore, we may well consider 
to what extent life insurance is entitled 
to special consideration at the hands of 
the government as compared with other 
lines of business in view of its character 
and purposes and its relationship to 
social problems. - 

Third, we should consider the in- 
equalities of the burden of taxation as 
between policyholders themselves. This 
question naturally divides itself into 
two parts. First, inequalities arising 
from the diversity of residence of poli- 
cyholders and, second, from the divers- 
ity of domicile of companies in which 
they are insured. By keeping this 
classification in mind, we may better 
understand perhaps the potency of the 
various arguments that will be advanced 
by those who are to discuss the question 
before us. By having their places al- 
lotted in advance, we may perhaps more 
readily assign the facts to be presented 
to their positions of relative importance. 

One of our greatest jurists—Judge 
Sharswell of Pennsylvania—said more 
than a half century ago that, “It is the 
duty of government to encourage the 
accumulation of the savings of industry. 
The best way to do so is to guard the 
strong box from the invasion of others 
and not itself to invade it.” That the 
state has invaded the strong box of life 
insurance savings cannot be questioned. 

It has been urged frequently that life 
insurance is entitled to special exemp- 
tion because it is not and cannot be a 
matter of profit to the insured himself; 
that its unselfish quality serves to dis- 
tinguish it from the motives which at- 
tend the accumulation of other funds. 
But economists reply that the man who 
protects his family is entitled to no more 
favor at the hands of the government 
than he who seeks to protect himself 
alone. Conceding for the purposes of 
the argument that life insurance is not 
less selfish than any other form of pro- 
viding against the needs of the future, 
yet it comes within the definition of 
Judge Sharswell as an “accumulation of 
the savings of industry;” it contributes 
to the wealth, prosperity and happiness 
of the people and at the same time 
tends to decrease the cost of govern- 
ment. 


Of Especial Value to Poor Men. 

It is a popular fallacy that life insur- 
ance is mainly for the rich. Nothing 
could be further from the truth. The 


rich man is the only one who can really 
afford to carry the risk of an untimely 
death without insuring against the finan- 
cial loss that would follow from it. The 
poor man must insure his life if his fam- 
ily is to be protected against the chance 
of coming to want. In fact the average 
policy is less than $2,000 and the aver- 
age policyholder is a man of average in- 
come with less than the average ac- 
cumulation of property. The ratio of 
insurance carried to accumulated wealth 
of the insured is “much higher among 
the middle classes than among the 
wealthy. The millionaire is deemed to 
be well insured if he carries one hun- 
dred thousand dollars of insurance, 
while the man of little or no property 
feels that he must carry insurance to 
the extent of several thousand dollars 
at least. 

So admitting that the wealthy policy- 
holder should be taxed because he 
makes of insurance a place to deposit 
surplus funds, no system of taxation bas- 
ed on the property value of a policy 
contract can be deemed just unless 
there be granted in each case an exemp- 
tion for insurance up to a reasonable 
amount. 

Aside from the fact that the business 
of life insurance is heavily taxed, thougi. 
of a character entitling it to special gov- 
ernmental favor, the tax is imposed 
most unequally by various localities. It 
is to remedy this condition that we 
should strive chiefly. 

Multiplicity of Taxation. 

Let us look at the facts. Level pre- 
mium life insurance companies are now 
taxed by the states of their domicile in 
almost as many ways as there are 
states. In some on assets, in others on 
income from all sources, or from certain 
sources, on capital stock when they 
have such, ou surplus, on premium re- 
ceipts within the state, and by franchise 
and license fees, departmental charges 
for valuation of policy contracts, etc. 

Then again they are taxed by foreign 
etates for the privilege of exercising 
their franchise rights in such states, in 
many different ways and under a wide 
1ange of rates. A list of the states and 
their varying methods of taxing foreign 
life insurance companies will be append- 
ed to this paper. It is sufficient to say 
here that the rate varies from nothing 
in one state to three per cent, of gross 
premium collections in another state. 
It varies in some states from nothing 
for some companies to three per cent. 
for other companies. The variation in 
rates paid by over sixty leading compa- 
nies is shown on a graphic chart sub- 
mitted herewith. The wide variation in 
rates paid by different companies re- 
sults mainly from the operation of what 
are generally known as retaliatory laws. 
They provide in effect that the state in 
which they exist shall tax companies of 
other states as those states tax its com- 
panies. Under such a law in Wisconsin, 
for example, Connecticut companies 
are not taxed at all, New York compa- 
nies are taxed one per cent., lowa com- 
panies are taxed two and one-half per 
cent. and Texas companies would be 
taxed three per cent. if doing business 
in the state. And while these rates pre- 
vail for such companies in Wisconsin 
the rates paid by the same companies in 
other states are on a wholly different 
basis and of different amounts. Would 
it seem possible for confusion to be 
worse confounded? Competition and 
bookkeeping difficulties have prevented 
the companies from finding a way to do 
equity between the policyholders of 
different states by charging premium 
rates according to the tax rate imposed 
by their several states. In effect the 
policyholders of certain companies in 
certain states are contributing directly 
to the support of the state government 
of other states. They are being taxed 
by legislatures in the selection of which 
they have no voice. As shown by a re 
cent editorial. in a Wisconsin daily 
paper, the life insurance policyholders 
of one company are paying collectively 
almost one-half the entire cost of the 


WANTED. a 


IF YOU ARE AN ACTIVE AGGRES- 
SIVE LIFE INSURANCE SOLICITOR 
AND WANT TO WORK UPON A 8Y8- 
TEMATIC PLAN TO PRESENS THE 
NEWEST AND BEST PROPOSITION 
IN LIFE INSURANCE COME AND 
SEE ME. JAMES PERRY, MANAGER, 
PRUDENTIAL INSURANCE COM- 
PANY, 20 VESEY STREET, NEW 
YORK CITY. 








STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. it is a thoroughly 
established, dividend paying proposi- 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- 
tractive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of divi- 
dends from stockholders, who are 
among the most substantial and well 
known business men—bankers, manu- 
facturers and educators—in the South. 
Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care 
Eastern Underwriter, New York, N. Y. 





new Wisconsin State Capitol, though 
less than 10 per cent. of them are resi- 
dents of that state. 

Perhaps the most discouraging words 
reported recently are to be found in a 
letter addressed to the public press by 
an insurance commissioner, and in the 
annual report of another commissioner, 
in which they call attention to the fact 
that their states, which impose the high- 
est rates of tax upon life insurance com- 
panies, are not thereby imposing taxes 
upon their own citizens but upon those 
resident in other states. To their minds 
this seems to afford a complete justi- 
fication for the rates. Let us assume 
that even these commissioners would 
not seek to jutify the position taken by 
their states did they not believe that in 
some way the excessive burden impos- 





ed by their states came out of uncon- 
scionable profits of the business rather | 
than from tax-burdened policyholders of 
other states. It is to be hoped that ere} 
long they will be in harmony with other | 
commissioners who deplore the fact that| 
certain states are seeking to profit at 
the expense of helpless citizens of other 
states through excessive taxation of life 
insurance. * * 

Whatever else may be said, let it be 
understood that the tax problem is the 
policyholders’ problem, and that nothing | 
can be accomplished in the way of sub- 
stantial reform except through co-opera- 
tive efforts of policyholders. 





NECESSITY FOR REFORM. 

A scholarly address upon the “Neces- | 
sity of Reform of Life Insurance Taxa- | 
tion” was read by Lester W. Zartman, | 
Ph.D. Yale University, in the closing} 
portion of which he said: 

“Is it possible to secure this reform in 
life insurance, a reform which would do | 
away with discriminations between 
policyholders of different states, be-| 
tween different classes of policyholders 
in the same State, and between policy- | 
holders and non-insurers? Some say | 
not. They urge that for a legislator to| 
substitute a direct tax for an indirect 
one would sound his political death 
knell. It is to be hoped that it would 
not; that if such a measure were care- | 
fully explained to the public that pub- | 
lic opinion would be intelligent enough | 
to appreciate the situation. 

“But if this compromise reform, a re- 
form which means simply the substitu-| 
tion of a direct tax for an indirect tax, | 
involves such a radical change in the ex- | 
isting system of taxation that it stands | 
no chance of being adopted, shall we ad- | 
vocate no reform whatever in insurance | 
taxation? No, if we cannot get a re-| 
form through which will eliminate all 
three classes of discrimination resulting 
from the premium tax, let us get a re- 
form which will eliminate one of the 
discriminations. There is one class of 
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PED ea cccccsssencocees $29,846,723.08 
EOD sivvesescessves 28,286,861.96 
SURPLUG ......4.... $1,559,361.12 
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BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfgiture Law of Mas- 
socbneetis, commends itself both to policy- 
holder agent. ices 
For circulars and rates address 

EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
DYER & FOSS, General Agents 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 


| ties deposited with the Auditor of State 


of the State of Indiana for the protection 
of its policyholders. 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance, 

Paid-Up Assuranee. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 
ance or Decreasing Cost. 

Payment in Installments or 
Annuity. 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 
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discriminations which has been dis- 
cussed which the policyholders have 
more than the right to ask the states to 
eliminate. They have the right to de- 
mand that it should be eliminated. Ref- 
erence is made to the discrimination 
between policyholders of different states 
caused by one state levying a tax rate of 
two or three per cent. upon premiums 
while other states impose less than one 
per cent. Discrimination of this sort 
can be eliminated all the states levy- 
ing as nearly as possible a uniform rate 
of premium taxation upon all the com- 
panies. 

“Uniformity among the states can be 
secured in two ways, by the states with 
a low rate increasing their rates to the 
level of the high rate states, or by the 
high rate states lowering their rates. It 
is much to be desired that uniformity 
should be obtained through the decrease 
in rates by the high states. It would 
be a move ‘in the right direction. Since 
some reform is better than none, and 
since it does seem possible at this time 
to secure this much, if nothing further 
can be secured, let us at least secure 
uniformity of rates of taxation upon life 
insurance ‘in the various states. 

“A brief summary of this extended 
discussion may not be out of place. It 
has been maintained 


“1, That under the existing general 
property tax system in force in most 
of the states, some tax ought to be 
* levied on life insurance. 


“2. That present metnods of taxing 
insurance are unjust. 

“3. That the best remedy would be for 
the states to abolish the general proper- 
ty tax, or at least to amend it in such a 
way as to include only tangible wealth 
as subject to taxation. 

“4. That if the general property tax 
cannot be abolished, substitute for the 
indirect tax upon the policyholders, a 
direct tax upon them, making the re- 
serve values of policies subject. to tax- 
ation, not to the company, but to the 
policyholders directly. 

“5. That if no other reform can be se- 
cured, the policyholders have a right to 
demand uniform rates of taxation by the 
various states, uniformity being secured 
generally by a reduction in the rates of 
the high tax states.” 

LIFE INSURANCE TAXATION. 

Hon. John F. Dryden, president of the 
Prudential spoke of “Taxation of Life In- 
surance in the United States,” his ad- 
dress being of a comprehensive review 
of the subject. He said in part: 

Every policyholder has a direct per- 
sonal interest in this tax problem and 
the value of his aid and co-operation 
in the efforts of this association to ra- 
sist any further increase in the rate 
and to work deliberately for a material 
reduction cannot be  over-estimated. 
Such a reduction in the case of burden- 
some or unjust taxation is not without 
precedent. The income tax levied dur- 
ing: our great, exhausting Civil War 
never amounted to more than 2.5 per 
cent. on gross incomes, or ideaticaily 
the same as the rate of life insurance 
taxation now exacted by law in certaia 
states. Although the Federal income 
tax was the immediate result of the 
greatest war in modern history, it was 
uot permitted to continue a day longer 
than the needs of the nation absolutely 
required. The arguments which were 
then put forward in Congress for its 
reduction or r2peal apply with far great- 
er force and more justice, to the re- 
duction or repeal of taxes now imposed 
upon life insurance premiums: Insur- 
ance history is not without precedent 
for favorable changes in tax legislation, 
for in times past, when the beneficence 
of insurance was iess clearly realized, 
taxes were imposed upon fire insurance 
premiums which were practically pro- 
hibitive. In response to a clear presen- 
tation of the facts the earlier prevailing 
tax rate has been reduced and in cor- 
responding proportion the business has 
increased, to the incalculable benefit of 
mankind. It historically true that 


is 


the very stamp taxes ‘aa by Eng- 
land upon the American colonies, in- 
cluding stamp taxes upon insurance, 
were less burdensome, all things con- 
sidered, than the taxes imposed upon 
insurance ‘interests at the present time. 

Principles Which Should Govern. 

It is an accepted canon of taxation, 
laid down by Adam Smith more than 
a century ago, that “the subjects of 
every state ought to contribute toward 
the support of the government as nearly 
as possible in proportion to their re- 
spective abilities—that is, in propor- 
tion to the revenue which they respec- 
tively enjoy under the protection of the 
state.” But the revenue of life insur- 
ance companies is not the revenue of 
corporations for profit-making purposes, 
but the accumulation of a trust fund 
chiefly for the support of dependeat 
survivors who would otherwise become 
a charge upon the state. It is another 
accepted canon of public finance that 
“taxation should never touch what is 
necessary for the existence of the cuon- 
tributor,” and certainly no argument is 
required to sustain the contention that 
life insurance protection is an impera- 
tive necessity to safeguard the mass 
of our people against the humiliating 
necessity of state or private charitable 


aid. Life insurance in itself is a volun- 
tary tax, self-imposed by the most 
thrifty element of the nation and for 


the most commendable objects, and to 
tax such effort is to hinder thrift and 
to hinder the development of the finest 
traits of national life and character. 
But I am well aware of the practical 
difficulties which confront life insurance 
companies in securing radical reforms 
in taxation. My main object has been 
to emphasize the facts of the situation 
and to urge the serious consideration 
of the subject upon the administrative 
officers of life insurance companies, and 
upon earnest and impartial students of 
insurance methods and their results, bi| 
most of all upon the vast body of Amer- 
ican policyholders who carry a need- 
less burden of expense from which it 
is the duty of the state, as far as pos- 
sible, practically to relieve them. 
Conclusions. 

I repeat, that if the German Empire, 
with its vast burden of military, colo- 
nial and other expenditures far in excess 
of ours, refrains from taxing its life in- 
surance policyholders more than a quar- 
ter of one per cent. of the premium in- 
come, there can be no economic or po- 
litical justification for imposing a tax of 
two per cent. (eight times as much) up- 
on the premium income of American life 
insurance companies. If the great State 
of New York, with its numerous State 
and municipal expenditures of all kinds, 
refrains from taxing life insurance com- 
panies more than one per cent. of the 
gross premium income, I insist that 
there is no corresponding jusitfication 
on the part of other states to tax life 
insurance companies at a higher rate. 
If the average rate were reduéed to one- 
half of what it is at the present time, 
and if it were accepted as an established 
practice in taxation that premium re- 
ceipts of life insurance companies 
should under no circumstances be taxed 
more than one per cent., there would at 
the present time be a saving to the poli- 
cyholders of about five million dollars a 
year, which would revert to them in the 
form of larger dividends or a corre- 
sponding reduction in premium. 


The problem before us is a practical 
one. Life insurance is greatly over- 
taxed. The prospect of securing the 
general adoption of a perfect system of 
taxation is too remote for serious con- 
sideration. A uniform premium income 
tax of one per cent. would be a practical 
working basis. It would more than re- 
pay the states for their supervision and 
protection and would materially de- 
crease the cost of life insurance to the 
millions of American policyholders. 
MESSAGE FROM THE SOUTH AND 

WEST. 

This message was delivered by Sam- 

uel Bosworth Smith, president of the 





American Life Convention and counsel | 
for the Volunteer State Life. Account- 
ing for the reason of excessive taxation 
in the West and South, he said: 


“It is a noticeable fact that as a 
broad: rule, the taxes in the West and 
South are excessive, while those in the 
Bast and Northwest are moderate. In 
each instance, there are exceptions tuo) 
this rule, but the exceptions simply 
serve to accentuate the general prupo- 
sition. 

“It is natural to ask why this should 
be so. Several answers suggest them- 
selves. The South, a generation ago, 
was prostrate. It was reforming its 
state governments along new lines to 
meet new conditions. Its greatest per- 
sonal asset had been wiped out by a 
stroke of the pen backed by a million 
bayonets. Its real estate was devastat- 
ed; its cities were deserted; its farms 
were grown up in thistles and were wita- 
out servants to cultivate them. It had 
upon its hands a population but recently 
in servitude; one which had been in- 
structed in the domestic arts, but from 
which book lore had beea studiously 
withheld. The changed conditions made 
it necessary not only to raise the funds 
to continue the operation of the state 
on the old basis, but to educate this 
new population of freedmen and to | 
liquidate in some manner a debt impos- | 
ed by the war and by reconstruction. 


“Under these circumstances it is not | 
strange that every intangible asset that | 
came in sight was looked upon as a 
suitable source for a revenue which was 
absolutely demanded. Naturally, one 
of the must available and most readily | 
convertible into money of all of these 
intangible assets was the franchise of | 
the foreign insurance company and a 
direct tax upon the income of such} 
companies constituted a revenue doubly 
acceptable as it seemed to come from 
the enemy’s country. 

“The West is new. While it has not 
had the problems of war and desolation | 
which have confronted its sisters in 
the South, it has had the great prob- 
lems of civilization and modera develop- 
ment. The average immigrant was and 
is poor. New communities are, as a| 
rule, formed of those individuals who | 
leave the old centers in order that they | 
may benefit their financial condition.” | 

Results of Competition. 

Realizing that conditions such as out 
lined above have changed, Mr. Smita 
accounts for a continuation of taxation | 
and opposition as follows: | 

“But it may be said that the South and 
West are no longer without their own | 
insurance companies and that the time | 
is past when these taxes upon the poli- | 
cyholder can ever be claimed as revenue | 
from the outiander. This is true, and | 
as I see it, it is through the local com- | 
panies that the remedy must eventually | 
come, but it cannot’ come through the} 
local companies so long as there exists 
jealousy and lack of confidence between 
the officers of the old companies and the 
new—between, shall I say, the execu- 
tives of the level reserve companies and 
those of the preliminary term compa- | 
mies. That this jealousy and lack of | 
confidence does exist there can be no | 
question. That it has reason to exist on 
both sides there can also be no ques- 
tion. The sin in this regard of the new 
companies of the South and West has 
been largely in arousing prejudice 
against what they are pleased to call 
the Wall Street companies. That the 
new company does appeal to local pride 
and to local sentiment, that it does seek 
to arouse prejudice and, possibly, pas- 
sion against the great and wonderful 
successes of the Eastern states; that 
this has been accentuated since the 
Armstrong investigation, is doubtless 
true and is probably not unnatural. 
These attacks, however, are largely 








futile except to arouse prejudice—they 
have been met by the Eastern compa- 
nies with attacks on the integrity and 
the solvency of the methods and man- 
agement of the newer companies. These 
(Continued on page 14.) 
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FIRST MUTUAL 


Chartered in America 


NEW BNGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 











Cperates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibile 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 


Assets Jan. 1, 1908......$44,182,875.18 
ERNENIOD cccccceces +. + -$41,159,132.85 
Surplus ..ccccccccccccces $ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary. 





1860 48th Year 1908 


Home LifelnsuranceCompany 


of New York. 
GEORGE E. IDE. President 


Liabilties (including Divi- 


dend Endowment Fund).. 19,235,418.20 


| Dividend Endowment Fund 


(Deferred Dividends)..... 1,795,020.00 
DCE so hace cedecsaces 769,435.43 
| Insurance in Force......... 86,193,296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 
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THE PARADISE MONTH. | 





December is the Paradise month, the 
“Happy Hunting Ground” of every life 
insurance man. It is the realization of 
dreams; the fruition of glorious results. 
During the year you have idealized the 
real. Decembér is the month in which 
every life underwriter realizes his ideal. 

Men who are cold and indifferent the 
rest of the year respond to the warm 
touch of the Christmas+ide. Those who 
are hard and selfish become mellow in 
spirit, generous in consideration and 
yielding to persuasion. Thousands of 
agents write more business during the 
months of December than during any 
other six months of the year. 

Make this yule-tide a tidal wave of 
applications, which, if taken now at the 
fiood-tide of opportunity, will lead to 
a Christmas of fortune and good cheer. 
—F. A. Wallis, Supervisor Eastern 
Agencies Home Life. 


On Country Canvassing. 








On arriving at the town contiguous to 
the country where I expect to make a 
vigorous canvass, I first select a man 
who knows the country well,and in most 
cases he is what we call in Michigan the 
“Supervisor,” or one who takes the as- 
sessment roll of his township, and, 
therefore, knows the location of each 
man. 

I explain to him the nature of my 
work and if he is of insurable age try 
and sell him a policy—which I am often 
suecessful in doing—and get from him 
the names of the representative farme¢ rs 
and their approximate ages, indicating 
them on a map showing locations, roads, 
ete. , 

In the average township, six miles 
square, you will be able to get from two 
hundred to three hundred name 8, which 
list I submit to the examining physician, 
who, in most instances, is the family 
physician of a large number of the men 
on the list, or knows the family and per- 
sonal history of a goodly number of 
them, and have him check over the list 
carefully, thus saving my own time and 
avoiding expense to the company by 
having on my list no undesirable and 
uninsurable risks. In one locality so 
carefully was my list sifted out that out 
of over fifty applicants written only one 
was rejected outright by the company, 
and another given a modified singe 

y list has been revised by the 
anes take it to the local banker 
and ask him to indicate the men whose 
notes he would not care to handle, pro- 
viding I am successful in getting them. 

After the list has been checked by the 
lanker I am assured that in my canvass 
I shall lose but very little time on pros- 
pects who are undesirable _from the 
physical or financial standpoint. 

I next familiarize myself with the 
map of the township and work — 
ter at a time, and work it thorough y. 
drive not to exceed six miles from @ 
common center and when I have made 
the circle I have from forty to seventy 
thousand of insurance out of the aver- 
age locality—F. W. Weston, Superin- 
tendent of Agents, Illinois Life. 





Sincerity. 





of the most successful writers of 
wes tanaiiae we have ever known was 
a quiet, humdrum young man, — 
showy, plain iin manner and dress, u 
how he did write policies ranging from 
$1,000 to $3,000! He never seemed to 
be in a hurry, but was always going. He 
never tried to force an interview but got 
it before he was through. It was his 
persistence, and also his consideration 


for other people, that made him so suc- 
cessful. He averaged five thousand dol- 
lars a year commissions from his busi- 
hess and went from Richmond to New 
York, his success having brought him a 
better opportunity. Some of his old 
friends could not understand how such a 
quiet and apparently retiring man could 
buck up against big New York but his 
success has been steady and progres- 
sive. The main secret of his success 
was that people were impressed by his 
sincerity. They knew he believed in 
life insurance and in the policy he of- 
fered. And he made them believe in it, 
too.—Life Insurance Company of Va., 
Standard. 





Evidence of Business Revival. 





From every direction comes evidence 
of returning prosperity. The farmers 
report good crops of an estimated value 
of over $8,000,000,000. This enormous 
amount of money put into circulation 
for food stuffs alone means easy times 
for everybody. The farmers are the 
backbone of this country, and when they 
are prosperous all prosper. 

Freight is moving in greater volume 
than for some time. There are now 40 
per cent. less unused freight cars than 
there were a few months ago. Money, 
is becoming more abundant and the rul- 
ing rate higher because of the increas- 
ing demand. This means business re 
vival. The large surplus of manufac- 
tured goods is decreasing very material- 
ly; as a consequence mills and factor- 
ies are preparing for a greater output, 
thus giving employment to more people. 

With the whole country prosperous 
life insurance will be easy to sell. To 
the man in the field the foregoing should 
prove an inspiration. The people want 
life insurance and you want to furnish 
it to them; therefore get busy and be- 
come prosperous along with the others 
who are prospering.—A. B. Howe, third 
vice-president Security Mutual Life. 





Not Superstitious. 





Agent W. L. Baker of the Bedford, 
N. Y., district of the Metropolitan and 


agent, Meyerson of the Bay Ridge, L. 
I., district, each secured $13,000 Ordin- 
Nothing supersti- 


ary during October. 
tious about those “boys.” 


INDUSTRIAL DEPARTMENT | 


THE EASTERN UNDERWRITER. 


The Bay Ridge, L. L., staff of the Met- 
ropolitan, F. D. Berkeley, superinten- 
dent, made a banner record during Oc- 
tober, when there was an average Ordi- 
nary issue of over $3,000 per man. As 
a result the district jumped to first place 
in Territorial Grade for the first ten 
months of 1908. Superintendent Berke- 
ley was promoted from an assistancy 
during the present year and the results 
achieved show him to be thoroughly 
competent to handle a district. 





He achieves success who gives the 
best he has in working, aiming and striv- 
ing for the best results; who enjoys 
more than anything else the feeling of 
advance he makes toward the accom- 
plishment of his purpose; whose prompt 
attention to every detail in business 
elicits the admiration and co-operation 
of his patrons; whose word is his bond; 
whose character commands the respect 
of his fellow-men.—Metropolitan Intel- 
ligencer. 





A meeting of the stockholders of the 
Economic Life of Philadelphia was held 
at the New Howard, Baltimore, Decem- 
ber 4. The affair closed with an enjoy- 
able banquet, given to the officers of the 
company, most of whom were in attend- 
ance. 





Pacific Mutual’s New Building. 





A letter sent out by the Pacific Mu- 
tual Life states the new home office 
building “is classic in design, of five 
stories in height, and is as proof against 
fire as modern knowledge and science 
can make it. The structure is of steel 
imbedded in concrete, and the covering 
is terra-cotta, pure white in color. The 
trim, window frames, sills, doors and all 
cabinet work is of drawn steel. Not a 
particle of wood or other inffammable 
material enters into the construction 
anywhere. Every window is protected 
by a steel shutter, and each floor can 
be isolated by means of heavy steel fire 
doors. Running up through the build- 
ing, though independent of it, is a series 
of record vaults, and projecting out from 
the foundation walls, and encircling the 


entire structure, are underground 
vaults, where will be stored record: 
that are referred to occasionally. Th 
entire building will be occupied by the 


believe its 


is of our business 


company exclusively, and we 
adaptation to the 
is perfect.” 
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The PIONEER Southern Industrial Life Insurance Company 
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METROPOLITAN 


Life Insurance Co. 
(Incorporated by the State of New York) 


«The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED 


Any honest, capable and industri- 
Ols Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 


capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach: The oppor- 


tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
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Detroit, Mich. 
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OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 
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The Newest Thing in Life Insurance! 





We want Agents. 
We want Managers. 


We want your 
The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 


Home Office, - - NEWARK, N, J, 





THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thurscay by The Easterg 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 





Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 





FOR CONSERVING NATION’S 
WEALTH. 





Several months ago in referring to the 
appointment by President Roosevelt of a 
National Conservation Commission, The 
Eastern Underwriter suggested that in- 
as-much as one of the greatest sources 
of national waste was the enormous and 
unnecessary property loss due to fire, a 
prominent fire underwriter should have 
been selected as a member of the Com- 
mission. 

However, what was probably an over- 
sight upon the part of President Roose- 
velt, was recognized by the Commission 
itself in an invitation to the National 
30ard of Fire Underwriters to be repre- 
sented by a committee at the joint meet- 
ing of the Conservation Commission 
with other associations. 

The invitation was accepted and the 
following committee represented fire in- 
surance interests at the meeting which 
was held on Tuesday: J. Montgomery 
Hare, A. W. Damon, Charles G. Smith, 
George W. Babb, R. M. Bissell, R. Dale 
3enson and R, Emory Warfield. 





RETIREMENT OF RITTENHOUSE? 





It has been intimated or assumed that 
the result of the recent election in Colo- 
rado would mean the retirement of E. E. 
Rittenhouse as Insurance Commissioner 
of that State, but the current number of 
Insurance Report of Denver, indicates 
that a change will surely be made dur- 
ing the coming month. 

Many will agree with our contempo- 
rary as to the qualifications possessed 
by Mr. Rittenhouse for the office he is 
new filling, although there will be some 
to question that his retirement as Insur- 
ance Commissioner will mean a passing 
from “official view.” He is not of the 
type of men who quietly submit to re 
sults achieved through a “topsy turvy 
freak of politics” known as a “land- 
slide.” 

In the question of insurance taxation 
and its burdensome effect he has been 
conspicuoug among the reform leaders; 
in fact at the conference held in this city 
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last week he referred to the origin of 
the movement which ‘is now crystalizing 
into definite working shape, as having 
emanated from the speech of an Insur- 
ance Commissioner, and having been 
given impetus at the recent convention 
of State Insurance Department officials 
at Detroit. 

It would not be at all surprising should 
the Executive Committee of the Amer- 
ican Life Convention, the committee 
representing the Canadian Life Officers’ 
Association and a committee of the As- 
sociation of Life Insurance Presidents, 
to which have been referred the ques- 
tion of excessive taxation of life insur- 
ance, suggest a permanent organization 
to carry on the campaign of education 
deemed necessary to bring about needed 
reforms, and at the same time also sug- 
gest E. BE. Rittenhouse as the proper 
man to place in charge of the work. 





CONDUCTING AN EFFECTIVE 
CAMPAIGN. 





From Ben M. Rawlings of Washing- 
ton, D. C., manager for the Phoenix 
Mutual Life, we have received a circu- 
lar on taxation addressed to policyhold- 
ers of his agency which could with profit 
be copied. He points out that the State 
of Virginia exacts a license tax of $200, 
and $5 for the license certificate. In 
addition thereto a charge of one per 
cent. is made on all premium collections. 

In order to ascertain the cost of his 
company to solicit business for one day 
or one year throughout Virginia, Mr. 
Rawlings wrote officials in all cities and 
in all towns of more than 300 population 
requesting information upon the subject. 
The responses are given and then the 
circular says: 

What do you think of it; nearly $2,- 
000 per year in license taxes for a single 
company to operate in forty cities and 
towns in your State (with scores yet to 
hear from) besides the fee on premium 
collections charged by the State, re- 
charged by one or two of its children 
and in time recharged by them all. 

The four sides to the circular are 
bordered with the following: “Talk 
with your Town or City Councilman 


about it;” “ Talk with your Legislator 
about it;” “Talk with your Friends 
about it;” “Talk with Anybody who 


Votes about it.” 





Equitable Life’s New Directors. 





The annual election of directors of 
the Equitable Life of New York was 
held during the past week, the follow- 
ing being elected to fill vacancies in the 
board: Joy Morton of Chicago, brother 
of Paul Morton, president of the society; 
Alfonso F. De Navarro of New York, son 
of Jose F. De Navarro, the only remain- 
ing member of the original board of di- 
rectors, and Robert Mather of New 
York, president of the Rock Island Com- 
pany. These directors were re-elected: 
Frank S. Witherbee, Abraham Brittin, 
Edwin W. Robertson, Daniel A. Tomp- 
kins, Charles H. Zehnder, Charles F. 
Littlefield, and Jacob G. Schmidlapp. 





Departures by Greensboro Life of North 
Carolina. 





Authoritative announcement is made 
that on and after January 1 all policies 
issued by the Greeasboro Life will be 
on the annual dividend basis. As al- 
ready announced, the Greensboro Life 
has arranged for an addition of $100,000 
to its surplus fund and has made other 
changes with a view to a steady in- 
crease in its business. 


AUTOMOBILE POLICY OF HOME INSURANCE COMPANY 


Below we quote the conditions of the 
policy issued by the Home Insurance 
Company, insuring automobiles. As 
was to have been expected, cosidering 
the source, the contract is a most lib- 
eral one, and is bound to appeal to auto- 
mobilists. 

The policy insures a car: 

“while within the limits of the United 
States and Canada, including while in 
building, on road, on railroad car or 
other conveyance, ferry, or inland steam- 
er, or On coastwise steamer from a 
United States and / or Canadian port to 
a United States and/ or Canadian port. 

“1, Against actual loss or damage to 
the Automobile hereby insured caused 
by fire arising from any cause whatso- 


ever, including explosion, self-ignition 
and lightning. 
In addition 

“2. While on board railroad car, 


against actual loss or damage caused by 
derailment of the car, or collision of 
the railroad car with another railroad 
car. 

“3. While on board steamers, against 
actual loss or damage caused by marine 
perils, but free from loss caused by 
stranding, sinking, burning or collision 
with another vessel. 

“4. To cover loss or damage in excess 
of $25.00, on each occasion, by theft, rob- 
bery or pilfering by persons other than 
those in the employment, service, or 
household of the assured, the assured 
bearing the first $25.00 of any claim. 

“5. Said automobile hereby ‘insured 
with its machinery and equipments is 
by agreement valued at the sum insured. 
Extra bodies and extra equipments are 
not covered except by special endorse- 
ment on this policy. 

“6. It is agreed, that the acts of the 
insured or insurers, or their agents in 
recovering, saving and preserving the 
property insured in case of disaster, 
shall not be considered a waiver or an 
acceptance of an abandonment, nor as 
affirming or denying any liability under 
this policy; but such acts shall be con- 
sidered as done for the benefit of all 
concerned, and without prejudice to 
the rights of either party, and all rea- 
sonable expenses thus incurred shall 
comstitute a claim under this policy. 

“7, It is understood and agreea that in 
event of any warehouseman, carrier or 
bailee, assuming any insurance risks 
(or procuring insurance to be effected) 
in respect of the Automobile insured 
hereunder, for the whole or any portion 
of the route, such protection shall to its 
full extent be deemed insurance prior to 
this insurance, but there shall be no re- 
turn or rebate of premium on such ac- 
count. 

“8. It is a condition of this insurance 
that prompt notice of loss shall be given 
to this company. 

“In case of loss hereunder this com- 
pany shall be liable only for the actual 
cost of repairing or, if necessary, re- 
placing the parts damaged or destroyed. 

“10. In the event of disagreement as 
to the amount of loss the same shall, as 
above provided, be ascertained by two 
competent and disinterested appraisers, 
the insured and this company each se- 
lecting one, and the two so chosen shall 
first select a competent and disinterest- 





Wisconsin has during the last six 
months been invaded by bank rob- 
bers to a greater extent than for the 
same period of time in years. Several 
years ago, after a long fight, the Wis- 
consin Bankers Association succeeded 
in having this state removed from the 
class of “wild western states,” in which 
it had for years been kept by burglary 
insurance concerns, which charged rates 
in accordance with schedules made up 
for those states in which train and bank 
robbers are supposed to hold full sway. 
Recently Wisconsin has been over- 


ed umpire; the appraisers together 
shall then estimate and appraise the 
loss, and failing to agree, shall submit 
their differences to the umpire; and the 
award in writing of any two shall de- 
termine the amount of such loss; the 
parties thereto shall pay the appraiser 
respectively selected by them and shal] 
bear equally the expenses of the ap 
praisal and umpire. 

“11. If this company shall claim that 
the damage was caused by the act or 
neglect of any person or corporation, 
private or municipal, this company shall, 
on payment of the loss, be subrogated to 
the extent of such payment to all right 
of recovery by the insured for the loss 
resulting therefrom, and such right shall 
be assigned to this company by the jn- 
sured on receiving such payment. 

“12. Dither party may cancel this pol- 
icy by giving ten days’ notice in writing; 
if at the option of this company pro rata 
rates, if at the request of the insured 
short rates, will be charged. From all 
return premiums the same percentage 
of deduction (if any) shall be made as 
was allowed by this company on receipt 
of original premium. 

“13. Warranted no other insurance. 

“14. Losses shall be payable in thirty 
days after proofs of such loss, or dam- 
age and the cause of same, and of the 
amount thereof, and proof of the inter- 
est of the insured shall have been made 
and presented at the office of this com- 
pany (the amount of any indebtedness 
due this company from the insured and 

or any other party interested in this 
policy being first deducted). 

“15. The interest of the insured jn this 
policy, or any part thereof, er in the 
property insured, or any part thereof, is 
not assignable, unless by consent of this 
company, manifested in writing, and in 
case of transfer or termination of any 
such interest of the imsured, or any 
change of the nature of the insurable in- 
terest of the insured in the property 
aforesaid, either by sale or otherwise, 
without such consent, this policy shall 
from thenceforth be void and of no ef- 
fect. 

“16. Warranted by the tinsured free 
from claim for loss or damage, which 
may be attributed to, or arise from, the 
act of any person acting or claiming to 
act, under authority from any country 
or people, in a state of war, revolution, 
or internal commotion, and also from all 
consequences of hostilities, civil com- 
motions, riots and /or warlike opera- 
tions, even if by lawless or unauthorized 
persons, whether before or after declara- 
tion of war. 

“17. Warranted by the assured here- 
under that the automobile hereby in- 
sured shall not be used for carrying pas- 
sengers for compensation or rented or 
leased during the term of this policy; 
and in the event of violation of this war- 
ranty this policy shall immediately -te- 
come null and void. 

“18. Warranted by the assured that 
this insurance shall not inure to the ben- 
efit of any carrier whatsoever. 

“19. It is agreed that all claims under 
this policy shall be void unless prose- 
cuted within one year from the date of 
the happening of the loss.” 


crowded by the persistent burglar, who 
seems to be largely made up of bank 
thieves who have during the last year 
served out sentences in Federal and 
state prisons for just this game. 

Recently robbers entered the State 
Bank at Holcombe, near Chippewa Falls, 
-and blowing open the safe secured $310, 
a diamond ring and a silver watch. The 
fact that they got no more was due to 
an alarm being sent in by the night 
telephone operator, who heard the ex- 
plosion and citizens gathered before 
the visitors could get into the inner safe 
where thousands of dollars were kept. 
The robbers escaped in the woods.— 
“The Financier.” 
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EASTERN GENERAL AGENCY. 





Calumet of Chicago to Open Office in 
New York—Former Secretary A. W. 
Haight, General Agent. 





President Osborne of the Calumet 
Fire of Chicago announces that owing to 
the growth o®the company, Secretary A. 
W. Haight will: resign his position on 
January ist to become Bastern general 
agent with headquarters in New York 
City. 

Otto E. Greely of Minneapolis, Min- 
nesota State agent of the Phenix of 
Brooklyn, will succeed Mr. Haight as 
secretary of the Calumet. 





BACK TO SPECIAL COMMITTEE. 





Eastern Union Asks its Members to 
Continue Work Upon Allegheny 
County Affairs. 





When members of the Board of Fire 
Underwriters of Allegheny County, at 
their meeting early last month, reject- 
ed by a large majority, the proposed 
new form of government, the special 
committee of the Eastern Union appoint- 
ed to deal with the subject, concluded 
its labors ended and asked to be dis- 
charged. The association, however, re 
fused to acquiesce and the committee 
continues. 

The agreement as drawn up by the 
Pittsburg agents failed to gain the sanc- 
tion of company officials who consider- 
ed it faulty in a number of important 
particulars. 

As pointed out in these columns some 
weeks ago the agreement failed to mea- 
tion the number of representatives a 
company might retain within the coun- 
ty; a decidedly important matter and 
one that is bound to excite some feeling 
in the settling. 

Again, managerial sentiment is decid- 
edly opposed to the brokerage graated 
under the suggested agreement. This al- 
lowed commissions of fifteen and 
twenty-five per cent. respectively for the 
non-preferred and the preferred classes. 
With a ten per cent. overriding for 
agents the business under the proposed 
terms would cost the companies twenty- 
five and thirty-five per cent., a loading 
that is deemed extravagantly high and 
is far and away in excess of that al- 
lowed elsewhere. A third shortcoming 
was the omission of the agreement to 
make proper provision for the promulga- 
tion of ratings. The present hap-hazard 
practice allows any broker to search 
the records, and thereby gain ammuni- 
tion that will enable him to make all 
sorts of propositions to the assured. 
The scheme in vogue at New York, 
Newark and Philadelphia in this respect 
is far more desirable, and in consonance 
with the views of compaay executives. 





NOT TO RAISE RATES. 





Report that Tariffs on High Class Sub- 
urban Dwellings Will be Increased 
Erroneous. 


Those thoroughly in touch with the 
workings of the Suburban Fire Insur- 
ance Exchange, deny most positively the 
report that “proposals are now pending 
to advance rates on the palatial subur- 
ban dwellings, representing values of 
$100,000 and upward,” because of their 
alleged unprofitableness. 

It is confidently asserted that while 
perhaps five hundred risks in the terri- 
tory have been specifically rated since 
the organization was formed, in well- 
nigh every case a reduction in the tariff 
previously in force has been ordered. 

The rate on high-grade dwellings is 
one per cent. for three years, as against 
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slaly cenis Charged in suburban Phiia- 
deiphia. in tne iatter case the co-imsur- 
ance clause is conspicuously absent, 
while about this city its use 1s compul- 
sory. When the Wannamaker and ine 
Elkins fires are recalled, the propriety 
of increasing rates in suburban Philadel- 
phia, which was recentiy done, will be 
appreciated. 





CORREA AGAIN PRESIDENT. 





Re-elected Head of General Adjust- 
ment Bureau at Stockholders An- 
nual Meeting. . 





E. H. A. Correa, of the Home, and C. 
D. Dunlop, of the Providence-Washing- 
ton, were respectively re-elected presi- 
dent and vice-president of the General 
Adjustment Bureau, at the annual meet- 
ing of the organization last week. At 
the same time the following were chos- 
en members of the executive commit- 
tee: Col. A. H. Wray, of the Commer- 
cial Union, succeeding Frank Lock, of 
the Atlas, who declined re-election; C. 
Db. Dunlop, Providence-Washington; Ed- 
ward Milligan, Phoenix of Hartford, and 
Henry Evans of the Continental. 





WALLA WALLA TO RETIRE. 





Its Business to be Reinsured in Com- 
pany Now Forming at Seattle. 





If present plans be carried out the 
Walla Walla Fire, of Walla Walla, 
Wash., will be retired on January first, 
its business being reinsured in the 
American Home, of Seattle, a new com- 
pany formed for that purpose. C. K. 
Holloway, president of the Walla Walla 
and O. P. Conway its secretary, hold 
similar positions in the corporation. 
Some new blood will be introduced into 
the management, and it is understood, 
a conservative business-getting policy 
will be adepted, 





PREVENTION AGAINST FIRE. 





National Organization Proposed by Ohio 
Insurance Men—Membership to In- 
clude All Vitally Interested. 





At the latest meeting of the Ohio 
State Fire Prevention Association, with 
headquarters in Columbus, there was 
unanimously adopted a report advocat- 
ing the organization of a National as- 
sembly to include all the organizations 
in the country interested in the protec- 
tion of Kife and property from fire. It 
is proposed to include not only all State 
fire prevention associations, but also 
officers, general agents and managers of 
rating bureaus, State fire marshals, fire 
chiefs, superintendents of salvage corps, 
fire patrols, architects, builders and all 
others who work for the betterment of 
fire hazards. The following commit- 
tee was appointed to take charge of the 
work of organization: H.W. Clayton of 
Troy, State agent of the Germania; W. 
B. Goodwin of Columbus, State agent of 
the Aetna; L. J. Bonar of Mansfield, 
State agent of the Alliance, North Amer- 
ica and Philadelphia Underwriters; J. 
E. Smith of Chardon, special agent of 
the Ohio Farmers; R. L. Reynolds of 
Cleveland, and W. H. Clemons of Cin- 
cinnati, State agent and adjuster of the 
Phoenix. 





Must Pay for Burning of Ice House. 





Declaring that the burning of its ice 
house, situated on the East bank of the 
Susquehanna River near Frenchtown, 
Md., was due to a spark from a passing 
railway engine, the American Ice Com- 
pany brought suit against the owners 
of the road. A verdict for $8,000 was 
secured, which has been confirmed upon 
appeal. 
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TO ENLIGHTEN THE PUBLIC. 





Prominent Insurance Commissioner to 
Head Publicity Bureau of Wesiern 
Union. 





Word has reached the Hast that the 
publicity committee of the Western 
Union is negotiating with one of the 
most prominent insurance commission- 
ers to be at the head of the bureau. As 
the commissioner was a former news- 
paper man and local agent, he has had 
a fine training for the work. He is a 
splendid public speaker and possesses a 
most attractive personality. 





Too Much Scope to Subaiterns? 





Now that the big Western department 
of an Eastern company has been har- 
monized and the threatened retirement 
of the assistant manager has been dis- 
posed of, it is said friction is brewing 
in another Western department which 
involves the assistant manager whose 
name is ag well known throughout the 
West as any underwriter in the country. 
The trouble is attributed to the tend- 
ency to give the subalterns too much 
scope. 





STANDARD FIRE POLICY. 





(Continued from page 1.) 
duced a few remarks from the various 
commissioners who had noted this same 
tendency, and especially a story from 
Commissioner Barry of Michigan, who 
said that at the meeting of a certain 
lodge in that state when the chairman 
mentioned that a check for $1,750 had 
been received from a fire insurance 
company to pay for a loss which the 
lodge had sustained, he added that 
while the check was not as large as 
had been expected, still it fully covered 
the loss the lodge had suffered from 
the fire. 

Mr. Sheldon further stated that Mr. 
Evans’ policy contained something like 
137 lines, while the New York standard 
policy has only 112. He did not think 
that the substitution of the word “in- 
demnify” for “insure” sufficient ground 
for bringing a new policy before the 
various legislatures, as the courts have 
construed the New York standard form 
as a contract of indemnity. 


No Demand for Change. 

Prominent New York brokers, prob- 
ably among the largest in the business, 
and representing the very largest in- 
surers do not court any change in the 
policy, and when the present conditions 
are compared with those of ten and 
fifteen years ago, it will be seen that 
the present form is giving more com- 
plete satisfaction to all and that there 
is no universal demand for any change. 
The only body that has asked for a 
change is the committee of the New 
York Board of Trade and Transporta- 
tion and probably that was because 
they favored Mr. Evans’ ideas and felt 
that his views on the subject would be 
carried through. 


Mr. Sheldon further remarked that 
once upon a time every company had 
its own form of policy and the adjust- 
ers would change the style after each 
hard case they came against to protect 
the company from loss on that point 
again. Conditions have changed though 
ami there are far fewer complaints 
than ever before. The companies are 
also a great deal more liberal than form- 
erly, many waiving altogether the 60 
days time to pay their losses and not 
deducting the interest when they pay 
them before the end of the 60 day limit. 


Commissioner Rittenhouse of Colora- 
do, asked Mr. Sheldon regarding the 
number of States that had adopted the 
New York standard form and told him 
that there were no complaints in his 
State on that form. Col. Button of Vir- 
ginia stated that he was about to ask 
the Virginia legislature to adopt the 
New York form in toto, but just at that 
time Mr. Evans’ form was agitated and 
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he thought it possible that New York 
would change the form, so he refrained 
from doing so. He does not believe any 
improvement can be made by such a 
change, however. Mr Rittenhvuse 
further stated that he thought it was 
dangerous for New York to propose a 
new policy when the one they had at 
present was entirely satisfactory. 

Commissioner Hartigan of Minnesota 
stated that the present form of policy 
in use tin his State, the Minnesota stan* 
dard form, was satisfactory to the peo- 
ple and that he felt it would be danger- 
ous to make any change in it. Attor- 
ney Ryon of Ilinois called attention to 
the many Illinois decisions construing 
almost every word in the New York 
standard form and thought it would be 
a pity to lose the benefit of all these 
decisions. He said there had been no 
complaints to the Illinois department on 
the present form while he had been with 
it, and that he would hate to trust the 
amendment of form to the legislature, 
for fear they might attempt to graft into 
it clauses to cover grievances of ‘indi- 
vidual constituents. He called attention 
to one point in the farm policies writ- 
ten in this State that he felt should be 
corrected and Mr. Sheldon assured him 
that the companies would probably be 
glad to make the change if brought to 
their attention. It was on the cancella- 
tion clause on these policies which re- 
quires the assured who cancels to pay 
the cost of the company’s getting the 
business, in addition to being obliged to 
accept only the short-rate return pre- 
mium. This, of course, is not in the 
standard fire policy, but in the special 
policy covering farm property. Com- 
missioner Macdonald of Connecticut 
said “Our people don’t want any 
change.” 

Chairman Lemert called for an ad- 
journment at this stage until 10 A. M. 
Tuesday, the motion being made, sec- 
onded and carried. 

Before leaving the meeting Mr. Shel- 
don said that General Agent Thos. E. 
Gallagher of the Aetna would more than 
likely appear before the convention at 
an early session and also that every 
company in the National Board except 
the Continental is satisfied with the 
present form of policy 

Second Day’s Session. 

L. M. Drake, of Chicago, representing 
the Uniform Blank Committee of the 
National Association of Local Fire In- 
surance Agents, was the first speaker at 
the morning session on Tuesday. He 
made a plea for the adoption of a stan- 
dard form of policy that would fit easily 


into the ordinary typewriter. He enu- 
merated the supposed advantages of 
such a contract, not alone because of 
the uniformity it would insure, but al- 
so on account of the ease with which 


carbon copies could be made at the time 
policy is being written for daily reports. 
When Commissioner Barry said that use 
of such a form would at least prevent a 
recurrence of the Ohio German muddle, 
he emphasized a point that Mr. Drake 
endeavored to make clear. 


Gallagher Speaks. 

Thomas E. Gallagher, western general 
agent of the Aetna, spoke against any 
change in the standard form, adopting 
in general the line of argument used by 
Mr. Sheldon, and driving home his nu- 
merous points with exceptional force. 
He declared that it would cost his com- 
pany, with its 8,000 agents, no less than 
$25,000, to make the changes contem- 
plated in the policy. 


Represented Western Union. 

Peter McGregor, the braw western 
manager of the Queen, stated that Mr. 
Gallagher and himself appeared as rep- 
resenting the Western Union, an or- 
ganization boasting a membership of 
over one hundred companies, and con- 
trolling fully 75 per cent. of the fire in- 
surance written in the Middle West. 
Of the membership offices not one 
favored any change in the standard 
form as now used. 
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STATE BUILDING CODE, 





Insurance Men to Urge Adoption of 
Stringent Building Laws for all Cit- 
ies in Ohio. 





Owing chiefly to the fact that the au- 
thonities of Columbus and a few of the 
smaller cities of the State refuse and 
have persistently refused to minimize 
fire dangers by the adoption of adequate 
building codes, the Ohio State Fire Pre- 
vention association is planning to go be- 
fore the coming special session of the 
General Assembly and ask for the enact- 
ment of a State building code, enforcable 
against all cities, which will include all 
the essentials of such a code and on 
which the municipal codes will be ex- 
pected to be based. Cleveland was the 
first of the large cities of the State to 
adopt a satisfactory code, and Cincin- 
nati has just adopted a modified form of 
the Underwriters’ code. Dayton and To- 
ledo probably will adopt codes soon. In- 
terest attaches to the situation in Co- 
lumbus because of a heated controversy 
between County Surveyor Walter Braun, 
of Franklin County, who declares the 
skyscrapers of Columbus are unsafe; 
tenements unsafe and unsanitary and a 


new and stringent code immediately 
necessary, and Building Inspector R. A. 
Edgar, who declares the high buildings 


and tenements safe, and not only that a 
new code is not necessary but that it 
would be undesirable. As a matter of 
fact, in the opinion of engineers, under- 
writers and inspectors, there never was 
a time since Columbus became a meas- 
urably large city, when its building con- 
struction was of so low a standard as 
now. In addition, the city has been re- 
peatedly described as second only to 
Montreal, among North American cities, 
in the magnitude of its overhead wire 
menace. 





QUESTION OF RESPONSIBILITY. 





Had President Donnelly Knowledge of 
the Objectionable Practices In- 





dulged in by Ohio German? 

The main question now involved in 
the Ohio German melee is whether 
Judge Donnelly, the president, knew of 
the irregularities. News dispatches in- 
dicate that Secretary Prentice in his 
confession absolves the president. Rid- 
dell Miles, the former superintendent of 
agents, whose statements as to the com- 
pany were discredited before the explo- 
sion came, but which have been fully 


substantiated by later developments, de- 
clares he had the matter up with Judge 
Donnelly a score of times in the effort 
to get him to straighten out the mess. 
Says Mr. Miles: 

“Judge Donnelly would not talk to any 
one, save in whispered utterances and 
would always see to it that no third 
person was at hand. He told me that I 
would have to put my faith in him and 
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THE NEW DEPARTURE FIRE ENGINE 
DISTINCTLY NOT A CARBONIC 


A REAL FIRE KILLER 
Positively Cannot Explode Nor Freeze 
Absolute Death To Fire 
A Demonstration Will Convince 


WALTER R. JOHNSTON MFG. C9. 
68 WALL STREET - - 
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he wane hove geeks of funds by the 
end of the year to place the company 
in shape. Judge Donnelly had charge 
of the office last Summer when Secre- 
tary Prentice was out on the Pacific 
Coast. He opened all the mail and the 
making of falsified dailies was going on 
right before him. Judge Donnelly’s son- 
in-law was the loss clerk who held back 
losses; did not enter losses until he paid 
them and destroyed all records of some 
losses. It is hardly likely that the presi- 
dent was ignorant of his son-in-law’s 
work.” 





PASSES GLENS FALLS. 





Recent Sale of Continental Stock Brings 
Record Breaking Price. 





To the Continental Insurance Com- 
pany belongs the proud distinction of 
securing a record breaking price for its 
stock, shares selling at a recent sale for 
$1,520 each, par value $100. This figure 
surpasses that of 1510% per cent. paid 
for Glens Falls shares, which hitherto 
have borne the same relation to insur- 
ance stocks, that Chemica) bank stock 
has to general banking investments. 
The Continental has a capital of $1,- 
000,000, and on January 1, 1908, had a 
net surplus of $7,503,591. Its net book 
value was then $850.36 per share. The 
company pays an annual dividend of 45 
per cent. 





Absorbs Suburban Agency. 





The suburban agency of Simmonds 
jrothers has been taken over by the 
powerful Fred S. James and Company 
office, Mr. John G. Simmonds becoming 
manager of the suburban department 
of the James agency. 





A Faithful and Efficient Servant. 





One of the country’s most able fire 
underwriters, and thorough gentlemen 
is William S. Warren, resident secretary 
at Chicago for the Liverpool and Lon- 
don and Globe Insurance Co., who has 
just entered upon his forty-third year 
of association with the company. 


PURCHASES GUARDIAN FIRE. 





Southern of New Orleans Takes Over 
Pennsylvania. Institution. 





The Southern Insurance Company of 
New Orleans has purchased the Guar- 
dian of Pittsburg and will reinsure its 
business, taking over also the assets of 
the company. 

By this transaction the Southern will 
have assets of approximately $1,200,000 
and a surplus to policyholders of $5v0.- 
000. 

The above plan has been in contem- 
plation since Dickson & Tweeddale ac- 
quired the control of the German Union 
of Baltimore, they being of the opinion 
that they can handle two companies to 
the best advantage, particularly as one 
is thus put in the million dollar class. 

Dickson & Tweeddale have stock con- 
trol of the German Union and will no 
doubt have complete control of the man- 
agement on January 2, the date of the 
annual meeting. 





In Business at Old Stand. 





The old Metropolitan Casualty Com- 
pany of this city (formerly the Metro. 
politan Plate Glass & Casualty Co.), 
should not be confused with the Metro- 
politan Surety which is experiencing 
considerable trouble. The former insti- 
tution was chartered in 1874 and under 
the guidance of President Eugene H. 
Winslow is making enviable progress. 
It is “the same old company under the 
same old management.” 





Licensed in Canada. 


Authority to begin business has been | 


granted the Crown Fire, of Toronto, a 
company newy organized by McLean 
Stinson. In the United States the cor- 
poration, in conjunction with the York 
and the Rimouski, will issue an under- 
writers policy upon surplus line risks. 





J. D. Bremer has 
special agent in New Jersey, Pennsyl- 
vania, Maryland and West Virginia for 
the Whilden and Hancock, general 
agency of New York City. 








Hudson Underwriters of N. Y. 


Firemens of New Jersey 
Cosmopolitan of New York 
Jefferson 

Queen City 


Firemens of New Jersey 

St. Paul F. & M. 

Continental of New York 

Walla Walla 

ben ee Fire 
Northwestern F. & M. 





EXCEPTIONAL 


CLARENCE A. KROUSE & CO. 
GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 


PHILADELPHIA FIRST ACENCIES 


William Penn of Pa. 


PHILADELPHIA SUBURBAN TERRITORY 


William Penn Fire 
EASTERN PENNA.- 


FACILITIES OFFERED TO BROKERS AND ACENTS 





Washington Fire 


St. Paul F. & M. 
Granite State 
Northwestern F. & M. 
Springfield F. & M. 


Commonwealth 
Concordia 
Cosmopolitan 

Des Moines 

Florida Home 

Phoenix of Connecticut 


Springfield F. & M. 





Atiantic City, Ocean City, Wildwood and Cape May Property a Specialty 


Washington Fire 
SOUTHERN NEW JERSEY 


Walla Walla QueenCity 


Continental of New York 
Hawkeye 

Phoenix tC onnecticut 
Walla Walla 


Franklin of Philadelphia 
Granite State 
pow oy 
Humboldt 
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GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORK. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
Se ee 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Cor. William and Cedar Streets. 





Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’l Mer. 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 


New York Chicago Atlanta 
RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 

Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St. 





HERCERT BUATGN, Pres. and Mgr. 


Buxton Insuring Agency 
63 William St., New York 





Excess Lines handled anywhere. 
Good connections at Lloyds, London. 
Correspondents solicited. 
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For the increasing satisfaction 
Brokers find with our Agency 
Offices isthe promptness and 
accuracy with which policies 
are written and despatched 
upon their orders. Superiority 
and method account for this. 


FRED. S. JAMES & CO., 


171 LaSalle Street, - - 
84 William Street, - - 


Chicago. 
New York, 
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HARMONY IN GERMAN UNION. 





Minority Stockholders Satisfied With 
Change in Control—R. D. Tweed- 
dale Will be President. 





Baltimore, Md., Dec. 9.—At a meeting 
of the board of directors of the Ger- 
man Union Fire of this city held yester- 
day, R. D. Tweeddale of New York, 
was elected a member of the director- 
ate, which agtion will be followed by 
his elevation to the presidency of the 
Company, January 1. All committees 
appointed as a result of the recent con- 
troversy between stockholders have 
been discharged, and all injunctions dis- 
solved. The minority stockholders feel 
thoroughly satisfied that their interests 
will be protected under the new conirol 
and that their company will make 
money. 





LUMBER LOSSES HEAVY. 





Severe Drouth Responsible for Numerous 
Fires Experienced Upon This Class 
of Business. 

In common with certain other classes 
of business, lumber risks have proven 
decidedly unprofitable to the companies 
insuring them this year, the !oss record, 
both as to the number of fires and 
values destroyed, being far beyond the 
normal. 

A powerful contributing cause to this 
undesirable result, has been the long 
continued drouth that existed in many 
parts of the country through the sum- 
mer months, when timber was in a posi- 
tion that invited ignition, and once 
aflame its extinguishment was most 
difficult. Total losses on lumber risks 
were the rule rather than the exception 
throughout mid-summer, thus reversing 
former experience. 

As the vigin timber of the country is 
being rapidly depleted, lumbermern, 
naturally and properly, are giving more 
and more attention to the scientific culti- 
vation of what remains and to new 
growth. Miles upon miles of woodland 
are now placed by them under the care 
of the Federal Government, the owners, 
of course, paying the expense of super- 
vision; the logical outcome of this too 
long delayed policy will be to steadily 
increase the source of supply, and to 
safeguard it during the milling process. 

Recognizing fire as the most destruc- 
tive element the lumberman has to con- 
tend with, a fact that was forcefully 
emphasized within the past half vear, 
unusual efforts are now being directed. 
not only by National and State author- 
ities, but by individuals as well, to mini- 
mize the evil. The advantage of this 
course should manifest itself in a steady 
decrease in the lumber loss ratio of the 
country. 

Some ten days ago the daily press 
contained news of the formation of a 
$20,000,000 syndicate to control the 
pine forests of Northern Minnesota. A 
leader in the movement is Frederick 
Weyerhaeuser, the “lumber king,” 
whose wealth is reputed to be in ex- 
cess of $15,000,000. Mr. Weyerhaeuser 
is a great believer in insurance, and full 
indemnity is carried upon all of his 
mills, yards and factories. 

Since the disastrous forest fires of 
the past summer, numerous inquiries 
have been made regarding the insuring 
of standing timber, but no company or 
association has been found wiiling to 
assume such risks. 








Succeeds the Late D. S. Wood. 


Following the recent death of D. 
Smith Wood, Matthias J. Price has been 
appointed Newark, N. J., representative 
of the Liverpool and London and Globe 
Insurance Company. Mr. Price’s people 
have been identified with the life of 
his native city for over a century, and 
his acquaintance there is an unusually 
wide and desirable one. About a year 
ago he became associated with the late 
Mr. Wood in the insurance agency, since 
which time he very largely directed its 


to the sole representation was but 
natural and proper. 





November's Fire Losses Nearly $16,- 
000,000. 

According to the compilation of the 
“Journal of Commerce and Commercial 
Bulletin” the fire loss for the month of 
November aggregated $15,834,350, in- 
creasing to $224,593,100 the country’s 
fire waste since the first of the year. 





John H, Claney President. 





The newly elected board of directors 
of the Monongahela Insurance Compaay 
of Pittsburg has elected John H. Claney, 
president and W. K. Reifsnyder, secre- 
tary. 





Application for a field position, to be 
supplied sometime in the future, it is 
understood, has been filed with the Roy- 
al Insurance Company, on behalf of Rob- 
ert Lee Riggs, Jr., whose arrival upon 
this mundane sphere occurred on the 
22nd ultimo. Mr. Riggs, senior, one of 
the bright Pennsylvania specials of the 
British corporation, is unusually ani- 
mated and good natured these days, and 
the congratulations extended him by his 
field friends are frequent and sincere. 





| 

The Empire City Fire Insurance Com- | 
pany of New York has been licensed to | 
do business in Ohio, with F. F. Murray, 
special agent of the Nassau and United 
States Fire at Cincinnati, as special 
agent. As of June 30, 1908, the compa- 
ny reported condition as follows: Total 
available assets, $599,165.80; total lia- 
bilities (except capital) including re- 
insurance, $290,052.03; net assets, $309,- 
113.77; paid-up capital, $200,000; sur- 
plus, $109,113.77; cash income for the 
year, $250,281.18; cash expenditures for 
the year, $234,854.76. 





A Joyous Affair. 

Upwards of 200 persons attended the 
Massachusetts Accident Company held 
at the Quincy House, Boston, on Tues- 
day. G. 
son of the founder of the institution, 
presided as toastmaster. 





} 
Edward F. C. Young, vice-president of | 
the Colonial Life of Jersey City, died | 


at his home in that city on Sunday. | 


PHENIX 
INSURANCE 


He was 74 years of age. | 





During the first four months of the 
writing of accident insurance by the 
Columbian National Life, 1,000 con 
tracts were issued. Not a bad record! 
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F. P. Gasoline Gas Machine 
FIRE PROOF Model C 


~ 


Without 
EXTRA 


Charge 
by all 
Insurance 
Companies 


FOOL PROOF 


Leonard McNeill, president, a | 


-RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total lossattributable to them direct and indirect has amounted to Four Thousand 


per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 


Insurance men please note and if you want the best, cheapest 


MERGARD & SEIDLER, 
107 Springfield Ave., ” 
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THE INCANDESCENT LIGHT & STOVE CO., 


Pai up Capital $1,500,000 426 E. Pearl St., Cincinnati, mae 


Newark, N. J. 














WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE CO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohio 


100 WILLIAM STREET - - - 





- New York | 


of America. 











WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 

A. N, Williams, E, J. Sloan. 

| E. 8. Allen, Guy E. Beardsley 

W. F. Whittelsey, Jr., ‘‘ Marine” 
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OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
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JOHN C. PAIGE CO. 
INSURANCE 
BS KILBY ST. BOSTON, MASS, 























Northern Assurance C6. 


OF LONDON, ENG. 








U. S. Statement as of Jan. 1, 1908. 
Admitted Cash Assets..... $4,592,630 


Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than TwoCents || All Liabilities, incl. Res’rves 3,257,435 


Net Surplus in U. S...... $1,335,195 





Eastern and Southern Departments 


and safest lighting and cooking facilities in the world, communicate with | Company’s Building, 


38 Pine Street, New York. 
GEORGD W. BABB, Manager. 
T. A. RALSTON, Sub-Manager. 
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FIFTY-FIFTH YEAR. 


‘FARMERS’ 
FIRE INSURANCE 
| COMPANY 


YORK, PENNSYLVANIA. 


GD rT 
| Net Surplus 


| W. H. MIER, President 


E. K. McCONKEY, 
Secretary and Treasurer 


ceeees $488,712 
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A. T. LOVETT, PRESIDENT 





Succeeds A. G. Martin as Head of Un- 
derwriters Association of New 
York State. 





That former vice-president A. T. 
Lovett, of the Fire Association, would 
succeed A. G. Martin, of the Northera 
Assurance, as president of the Under- 
writers Association of New York State, 
was taken as a foregone conclusion, 
hence there was no surprise when this 
result came about at the annual meet- 
ing of the organization on Tuesday. 

The other officers chosen were as fol- 


lows: First vice-president, Frank L. 
Curtis, of the Springfield; second vice- 
president, Charles E. Dosser, of the 


Fireman’s Fund; chairman of the ex- 
ecutiv2 committee, Frank E. Burke, of 
the Home; members of the executive 
committee to serve for three years, E. 
H. Hornbostel, of the Germania; Wil- 
liam C. Roach, of the Aetna; J. M. 
Carothers, of the Phoenix of Hartford; 
to serve for two years, E. Stanley 
Jarvis, of the Hanover; Charles Gibson, 
of the London Assurance; members of 
the executive committee whose terms 
of office have mot expired, W. W. 
Lenox of the Hartford; W. D. Hunter, 
of the Westchester; E. P. Luce, of the 
Franklin; H. A. Robier, of the North 
British and Mercantile. 





STORMY TIME AT NEWARK. 





Exchange Members Discuss Matter for 
Hours, Finally Referring it Back to 
Committee. 


For four hours Tuesday afternoon 
members of the Newark Fire Insurance 
Exchange heatedly threshed out the 
question of paying commissions to 
agents who failed to renew their brok- 
erage licenses. The issue was Porced 


through the discovery that commissions 
had freely been given M. B. Van Valen, 
who declined to renew his brokerage 
license sometime ago. As the upshot of 





the long-continued debate the entire 
subject was referred back to the devia 
tion committee. 

No Danger of Corosion. 


A day or two ago we asked the inven- 
tor of the Johnston Fire Extinguishing 
Engine as to the liability of the machine 
to suffer from corosion, a danger great- 
ly to be feared in most fire extinguishers. 
Mr. Johnston promptly asserted that the 
corosion evil was one not to be associ- 
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ated with his machines, and named a 
dozen locations within a stone’s throw, 
where the apparatus could be shown, 
in the form of the “Little Giant” extin- 
guisher, after being used for twenty 
years. He further said that a prospec- 
tive stockholder called at the office re- 
cently and asked him to demonstrate 
with a machine which had been filled 
and hanging in one position for fourteen 
years, and that he had extinguished four 
separate fires with jt, after which it was 
examined and found to be in perfect con- 
dition. 

So far from solution used shortening 
the life of a machine, Mr. Johnston con- 
fidently asserted that the contrary was 
the case, and gave excellent reasons in 
support of this assertion. 





SPENCER TO BE PRESIDENT. 





Local Agent Likely to Head New Eng- 


land Fire of Providence, R. | 





As the Eastern Underwriter went to 
press yesterday afternoon a_ special 
meeting of stockholders of the New 
England Fire, of Providence, R. L., was 
in progress, and the prediction was that 
Robert L. Spencer, of the prominent 
local agency of Spencer and Boss, would 
be chosen president of the company, 
thus filling the vacancy caused through 
the retirement of J. F. Sunderland. 

It is planned to put additonal money 
into the enterprise, and relaunch it into 
the general agency field. How soon this 
action will be taken, cannot now be as 
serted definitely, but the promise is 
that it will be sometime after January 
a 

T. A. Duffey, general agent of ihe 
company for the United States, and 
John A. Kelley, its local representative 
at this city, will have a leading voice 
in shaping the policy of the institution 
under the new regime. 





PAYS UP HANDSOMELY. 





Samuel Gans Company Gives Companies 
$40,000 as Promised, Although Suf- 
fering a Net Loss of $5,750.82. 





Although feeling that it had been 
dealt with most unfairly by the assur- 
ed, the Samuel Gans Company, «enade 
good its promise to give the inter- 
ested insurance companies $40,000 as 
salvage on the loss of J. Kridel, Sons 
and Co., 57 Green street, this city, whose 
property burned March 10, 1907. 

Through the process the Gans Com- 
pany suffered a net loss of $5,750.82, 
but it maintained its high reputation for 
honorable dealing. 





ARCHITECTS CHOSEN. 
Eminent Men Selected to Prepare Plans 
for Building of Firemens of 
Newark. 

Marvin and Davis, eminent architects, 
have been selected to draft plans for 
the new sixteen-story office building 
that the Firemens of Newark, N. J., 
proposes erecting on its present head- 
quarters site. To get a general idea 
upon the subject, President D. H. Dun- 
ham and Edgar B. Ward, chairman of 
the company’s board of directors, have 
been deputed to visit New York and 
examine the most recently built sky- 

scrapers of this city. 
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SURETY HAPPENINGS 








DISCUSS SURETY RESERVES 


AT THE GATHERING IN CHICAGO. 








State Officials and Company Executives 
Seek to Find Proper Basis of 
Reserving. 





Chicago, Dec. 9.—Hon. E. E. Ritten- 
house, insurance commissioner of Coilo- 
rado, as chairman of a special commit- 
tee of the Insurance Commissioners’ 
Convention, presided at the joint gath- 
ering of supervising State officials and 
surety company executives, the opening 
session of which was held in the Audi- 
torium, this city on Monday afternoon. 

The insurance men present were: 
PresidentW. B. Joyce, National Surety; 
President John R. Bland, United States 
Fidelity and Guaranty; Vice-President 
T. A. Whelan, Fidelity and Deposit; 
Comptroller La Frentz, American Sur- 
ety; and Vice-President Stryker, Ameri- 
can Bonding, as representing the Sur- 
ety Underwriters Association. 

Secretary A. P. Redding of the Pacific 
Surety; Vice-President White and Sec- 
retary Craig, of the Bankers Surety; 
Secretary Cooper, Guarantee Company 
of North America and Vice-President 
Abbott, of the Federal Union. 

Chairman Rittenhouse announced that 
consideration of proper surety reserves, 
which had first been discussed at a 
meeting in New York two weeks ago, 
would be resumed. 

Mr. La Frentz of the American Sur- 
ety, favored the setting aside of a certain 
percentage of the premium in force for 
the purpose, and averred that his com- 
pany’s records evidenced that 30 per 
cent. would be sufficient. He suggest- 
ed that for annual statement purposes 
the companies be compelled to put up 
this reserve as a minimum, but if the 
real reserve, figured as at present show- 
ed that 30 per cent. was insufficient, 
then a greater amount should be de- 
manded. 

Mr. Whelan of the Fidelity and De- 
posit called attention to the fact that 
loss ratio and claim reserve were being 
confused. These, he declared, bore no 
relation one to the other, the joss ratio 
being the percentage of premiums re- 
quired to pay losses, while the claim 
reserve represents the amounts of losses 
unpaid at the end of the year. Com- 
panies, he continued, pay most bosses 
promptly and these never appear in the 
claim reserve, though they go to make 
up the loss ratio. Mr. Wheeler con- 
cluded by making a vigorous plea for 
continuing the present method of com- 
puting claim reserves, which he deem- 
ed as a most just and reasonable one. 

The requirement to put up 50 per 
cent. unearned premium reserve, and 
an additional 30 per cent. claim reserve, 
according to Mr. Joyce, of the National 
Surety, who next spoke, would leave 
but 20 per cent. for expenses, which 
companies with small surplus funds 
could not stand. The proceeding, he 
continued, would be likewise unjust to 
companies whose losses amount to but 
10 or 12 per cent. of their premiums. 
In Mr. Joyce’s opinion if an arbitrary 
percentage is to be fixed by the States, 
it should not exceed 25 per cent. Mr. 
White of the Bankers, assumed the posi- 
tion he first announced in New York, 
namely, that the arbitrary claim reserve 
should be based upon penalties of out- 
standing bonds and not on the pre- 
miums. 

The contention of Mr. White was en- 
dorsed by Mr. Bartlett of the United 
States F. and G. Mr. Bartlett attacked 
the 30 per cent. requirement, asserting 
that its operation would encourage the 
slow payment of losses by companies 
having small surpluses, and outstanding 
claims of less than 30 per cent. of the 
premiums. 

Commissioner Rittenhouse asked Mr. 


Bartlett what he thought of the sugges- 
tion of leaving the computation of pre- 
miums as at present, but of having each 
company’s home commissioner check up 
its claim reserve annually from papers 
in its loss department, and certify to all 
other interested insurance departments 
the result of such investigation. 

Mr. Bartlett declared the suggestion 
to be the best he had heard, and ex- 
pressed his complete endorsement of it. 

While Mr. Bland of the United States 
F. and G., was speaking, questions pro- 
pounded by various commissioners 
served to sidetrack discussion of re- 
serves and led to animated talk upon 
present rates, in which there was gen- 
eral participation. 

Classification of Risks. 

Hearings on surety matters closed 
Tuesday afternoon. The committee will 
meet again, sometime before the next 
annual gathering of the insurance com- 
missioners—probably in June. 

The first topic discussed on Tuesday 
was the clasification under which it was 
proposed to have companies report 
their business in the future. There was 
no objection to this, Mr. Joyce, however, 
offering several additional clauses. 

It is believed that within five years 
the commissioners will have sufficient 
data upon which to make a rule for de- 
termining loss reserves mathematically. 

Chairman Rittenhouse brought up the 
question of the possibility of devising 
some method by which companies would 
have a check upon their agents so that 
bonds would not be executed without be- 
ing reported to the companies. 

Actuary 'S. H. Wolfe made several sug- 
gestions along this line, but the com- 
pany men present declared them all im- 
practicable. It was then decided to 
leave that question to the Surety Un- 
derwriters Association. 

Very little difference of opinion de- 
veloped on the question of salvage as- 
sets. All present seemed agreed that 
if salvage assets are good enough to go 
into general assets, they should be put 
there; otherwise there is no way in 
which companies can be given credit for 
them. 

When the subject of indemnity collat- 
eral was taken up Mr. Joyce said that if 
the committee referred to bond for in- 
demnity for excess over ten per cent. 
case of loss, value of the indemnity 
should be considered, and if good be- 
yond question the company should be 
credited with it in loss reserve. 

On the topic “Should re-insurance 
agreements be entered into by which 
a company binds to hold another harm- 
less over a certain amount,” Mr. Joyce 
thought it proper for a company to give 
such a bond to a co-surety, where a 
co-surety is required by practice of 
court and the original bond is not above 
the company’s ten per cent. limit; but 
to execute such bonds in order to evade 
10 per cent. limit is wrong. 

Mr. White thought it a hardship on 
companies not to be privileged to admit 
as assets premiums over three months 
due; especially in case of fiduciary 
bonds. Mr. La Frentz thought the pres- 
ent practice worked no hardship. It 
was suggested that on fiduciary bonds 
over three months due premiums be ad- 
mitted as assets, but this item was so 
small as to make an exception hardly 
practicable. The present rule will prob- 
ably be continued. 

On special deposits the concensus of 
opinion was that States should deduct 
from assets the difference between sp>- 
cial deposits and reserves on business in 
force in States where such special de- 
posits are up. 

The commissioners as a body will not 
make any recommendations for surety 
legislation this Winter, though some 
may do so individually. 
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TALK OF RECEIVERSHIP 


FOR THE METROPOLITAN SURETY. 





Company Found to be Impaired $149,910, 
is Ordered to Cease Writing Busi- 
ness—lIts History. 





After trying for months to discover a 
feasible plan for securing financial sup- 
port to the Metropolitan Surety Com- 
pany of New ¥ork, and thereby placing 
it in a position to actively seek business, 
its management has been compelled to 
admit defeat, and the institution, unless 
its stockholders consent to again stand 
for a heavy assessment, a well-nigh 
inconceivable result, will go into the 
hands of a receiver and its affairs be 
liquidated. 

M. Joseph McCloskey, president of the 
company, is being talked of for receiver, 
and if he be appointed to the office, 
stockholders might expect a reasonable 
dividend, a condition that certainly 
would not obtain if the post were given 
to one unacquainted with the intricacies 
of the surety business. 


Action of Insurance Department. 

Last June the New York Insurance 
Department overhauled the affairs of 
the Metropolitan Surety, and although 
the result of the examination was never 
made public, it was currently reported 
that the company’s net surplus was re- 
duced to about $1,500. While no action 
was taken by Superintendent of Insur- 
ance Kelsey at that time, he evidently 
was afraid of the corporation, for a few 
months later he again sent his exami- 
ners into its offices, with instructions to 
make a most rigid investigation. This 
examination was made as of October 31, 
and by last Thursday night, the probing 
had proceeded to such a degree as to 
disclose an impairment of $149,910 in 
the capital of $250,000. Mr. Kelsey at 
once notified its officers of the fact, or- 
dering the jmmediate suspension of bus- 
iness, and granting thirty days in which 
to make good the impairment. Failing 
so to do he will, on January 4, next, re- 
fer the matter to the Attorney General 
for necessary action. 

Superintendent Kelsey said: 

“This action was taken as a result of 
an examination into the affairs of the 
company by Seth C. McArthur, one of 
our examiners, which has been in pro- 
gress for several months past. He was 
assisted later by several other exami- 
ners. On December 2, acting on the re- 
port of the examiners covering a period 
since June, I called up the president of 
the company and instructed him to 
cease doing any new business This 
official then informed me that the com- 
pany had already ceased doing business 
in all the states which they had hereto- 
fore been operating, except New Jersey. 

“Yesterday the report of Examiner 
McArthur was completed, and it showed 
that the company’s capital had been im- 
paired to the extent of $149,910.11. At 
the same time I served the officers of 
the company with an order to make up 
the impairment in capital within thirty 
days. I understand the president of the 
company has called a meeting of the di- 
rectors to take up this matter at once. 
It is up to the stockholders to make up 
this large impairment, and if not the 
Attorney General, with whom I have 
heen in consultation regarding this mat- 
ter, will take the necessary action dis- 
solving the company.” 

A Hard Blow. 

Of the many severe blows that the 
Metropolitan Surety experienced during 
its career, one of the most discouraging 
was the verdict for $60,000 granted in 
favor of the town of Cicero, IIl., whose 
treasurer the company had _ bonded. 
This trouble-breeding bond was written 
through the Chicago agency, and al- 
though the then president, Mr. Caullet, 
severely scored the agent for assuming 
the risk, the document had been exe- 
cuted and there was nothing to do but 
make the best of it. 

Other heavy claims filed against the 


company are those of the creditors of 
the Church Construction Company, for 
which a reserve of $14,000 is being car- 
ried; Contra Costa County, Cal., which 
demands $19,000 for the defalcation of 
its treasurer who was bonded by the 
Metropolitan, and the State of Michigan 
whose claim of $25,000 is on account of 
money lost through the Chelsea Bank in 
Chelsea, that State, on which the surety 
company carried a depository bond. 

There is understood to be a substan- 
tial offset to the Contra Costa claim, so 
the Metropolitan’s net loss. assuming 
that it be held liable, would not exceed 
$12,000. 

On the Michigan bank, payment of 
which tis resisted, the company feeling 
i. has an excellent defense, the net loss 
could not exceed $12,500; re-insurance 
in a leading company being had for the 
other half. 

Company’s History. 

John J. Caullet is primarily responsi- 
ble for launching the Metropolitan Sure- 
ty Company, the idea of such a venture 
having suggested itself to his mind 
soon after leaving the Empire State 
Surety Company, with which he was 
identified for a short time. 

It began business April 2, 1905, with 
a capital of $250,000, and surplus of $25,- 
000. These officers were chosen: Pres- 
ident, John J. Caullet; vice-president 
and general counsel, David McClure; 
second vice-president, Andrew T. Sulli- 
van; secretary-treasurer, Frank A. Con- 
don. 

Large general agencies were estab- 
lished at Minneapolis, Kansas City, In- 
dianapolis, San Francisco and else- 
where. Immediately business began 
coming in, which it did in good volume, 
the inadequacy of the net surplus was 
apparent, and in December the capital 
was increased to $500,000, and a sub- 
stantial addition made to surplus. 

A considerable part of this new issue 
is understood to have been placed by 
Mr. Caullet with banks and trust com- 
p7n'es. 

With the new funds thus secured ar- 
rangements were concluded for an ag- 
gressive business-getting campaign, the 
result being that the company’s income 
bounded forward month by month, the 
net premiums written (all new risks), 
during 1906 being close to $490,000. In 
fits home State particularly the Metro- 
politan was a vigorous seeker for busi- 
ness, and stood fifth for the year in net 
income. In the succeeding February 
the income had increased to $85,000, or 
at the rate of over a million dollars a 
year. 

An official examination having dis- 
closed an impairment of capital, the 
capital of the company was on July 15, 
1907, reduced from $500,000, to $250,- 
000, the difference going to surplus, 
after the deficiency of $61,431.08 in capi- 
tal had been made good. 

Caullet Out. 

ERarly iin February, 1907, a change oc- 
curred in the executive staff of the Met- 
ropolitan Surety, Mr. Caullet resigning 
the presidency and being succeeded by 
David McClure, who retained the gener- 
al counselship as well. The change was 
announced by the company at the time 
thus: 

“At the annual meeting of the board 
of directors for the election of officers 
on Monday, February 18, 1907, Mr. John 
J. Caullet called the attention of the 
board to the fact that attacks upon him 
individually by way of litigation, which 
had ‘been circulated by the _ press 
throughout the country, might, he 
feared, affect the interests of the com- 
pany, and he therefore formally placed 
before the board of directors his resig- 
nation as president, director, and gener- 
al manager of the company. These were 
with regret accepted. The board elect- 
ed as president of the company Mr. 
David McClure, formerly first vice-presi- 
dent; Mr. Andrew T. Sullivan, first 


vice-president, and Mr. Clinton D. Bur- 


dick, second vice-president. 

“The change in the presidency of the 
company will in no manner affect its 
agency force, and it is hoped that the 


same enthusiastic support which was ac- 
corded to Mr. Caullet during his admin- 
istration will be extended to Mr. Mc- 
Clure. 

“There can be no doubt of the Metro- 
politan as an organization, after in- 
spection of the results attained during 
its initial years of business, and a con- 
tinuance of these aggressive, yet con- 
servative, methods must produce even 
greater results in the future. 


“The stockholders, directors, and offi- 
cers of the company realize that its 
plant and agency contracts are franchis- 
es enhancing tin value month by month, 
and all are determined that nothing 
shall be allowed to retard the steady 
growth of the Metropolitaa.” 

Mr. Caullet, acting through the bank- 
ing house of L. A. Norton and Company, 
in May, 1907, made a proposition to buy 
the stock of the Metropolitan Surety at 
145, agreeing to deposit $100,000 as an 
evidence of good faith. The offer was 
refused, as was also one subsequently 
made. 


M. Joseph McCloskey, President. 

Finding himself unable to devote that 
time to the Metropolitan Surety’s af- 
fairs, which their importance required, 
Mr. McClure, in November of last year, 
resigned as president of the company. 
In his stead former fourth vice-president 
M. Joseph McCloskey, was elected At 
the same time Mr. Congdon was retired 
from the official roster. 

Edward Livingston, an exceedingly 
capable young- insurance man, was se- 
cured as head office underwriter, while 
the handling of the claim department 
was entrusted to D. A. McBeth, at one 
time general manager of the Bankers’ 
Surety, and accounted one of the very 
ablest claim adjusters in the business. 

A heroic effort was made to put the 
company on a sound basis, but the stock- 
holders refused their support, and the 
movement was futile. 

Some months ago the organization 
withdrew from practically all States 
save New York and New Jersey, and the 
premium income dropped to about $25.,- 
000 a month, virtually all coming from 
renewals; the new business written be- 
ing trifling in amount. 

In an effort to save the company mer- 
ger proposals were made to several 
home and outside institutions, and Tex- 
as parties who planned to launch a new 
enterprise journeyed to New York and 
looked over the Metropolitan with a 
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view to purchasing it. Arter examina- 
tion, however, they concluded not to 
make the investment. 

That the gallant struggle made by 
President McCloskey and his associates 
to retrieve the fortunes of the Metropol- 
itan and make the company a perma- 
nent fixture in the surety underwriting 
world, was unavailing is a matter for 
sincere regret, for the offices now in 
the field are none too numerous to take 
care of the ever growing business of- 
fered. 


Precedent Lacking. 

Assuming that the Metropolitan goes 
into a receiver’s hands, the process of 
its liquidation will be watched with 
close interest, for it will have been the 
first institution of its kind in New York 
State to experience such a fate, and 
there are no statutes or rulings to gov- 
ern the proceeding. 

The Metropolitan Surety has deposits 
of $200,000 and $50,000 with the Insur- 
ance departments of New York and New 
Jersey, respectively. These are of a 
general character and may be used for 
the benefit of claimants wherever lo- 
cated. 

The leading agency of the company up 
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ADDITIONAL FUNDS PAID IN. 


TO THE PHILADELPHIA CASUALTY. 








Stockholders of Company Contribute and 
Thereby Supply a Safe Surplus— 
Figures as of December 1. 





Supplementing its examination of the 
Philadelphia Casualty Company, of Phil- 
adelphia, as of September 30, represen- 
tatives of the Pennsylvania Insurance 
Depariment made a second investigation 
of the institution as of December first. 

The earlier examination, undertaken 
at the solicitation of the company’s man- 
agement, disclosed a capital impair- 
ment of $18,034.15. The stockholders at 
once declared their purpose of paying in 
additional funds, and thereby placing 
the Philadelphia Casualty upon “a safe 
and solid basis.” That the statement 
was made in good faith is shown by the 
examiner’s latest report which declares 
that “$140,000 in cash was paid into the 
treasury of the company.” 

In preparing the second report it was 
deemed advisable by the Department 
representatives and officers of the cor- 
poration, “to charge up to the full every- 
thing that partook of an estimate or 
contingent liability and leave no room 
for doubt as to the sufficiency of the as- 
sets, excluding capital, to cover all lia- 
bility.” 

The company, to quote from the most 
recent report had aggregate assets on 
the first inst., of '$1,051,535.21, of which 
$786,140.53 were ledger, and $265,394.68, 
non-ledger. The liabilities, aside from 
capital, totaled, $724,240.71, of which the 
unearned premiuto reserve consumed 
$420,651.54, while an additional $97,- 
253.34 was set aside for special credit 
and liability reserves. The surplus to 
policyholders was $327,294.50. 

Claim Reserves. 

Thirty-one suits were reported as 
pending “on account of injuries re- 
ported prior to eighteen months before 
November 30, 1908. The company’s ex- 
perience having shown the average cost 
of such actions to be $515.04, $15,966.24 
was reserved to meet them. 

The “number of persons reported in- 
jured under all forms of liability poli- 
cies within eighteen months prior to No- 
vember 30, 1908, whether such injuries 
were reported to the home office of the 
company or to any of its representa- 
tives” was found to be 4,798, to meet 
which $133,768.24 was set aside, or an 
average of $27.88, for each injured per- 
son. From this latter reserve sum $61,- 
681.14, was deducted because of pay- 
ments made. 

Comments of the Department. 

After presenting the statistics, which 
we have skeletonized above, the report 
thus comments upon the company’s af- 
fairs: 

“The company originally started out 
with a surplus equal to twenty-five per 
cent. of the capital, which when found 
inadeauate was increased by issuing sur- 
plus certificates, payable out of earn- 
ings only. The stockholders who par- 





to within six months ago, was that of 
Fred L. Gray and Company, of Minnea- 
polis. The firm had jurisdiction over a 
number of States. The initial contract 
given them provided for a liberal ex- 
pense allowance; 27% per cent. on direct 
and local business, 31% per cent, on 
that had from agents, and 10 per cent. 
contingent on profits. 





Issuing Accident Policies. 





All preliminaries having been com- 
pleted the Aetna Indemnity Company 
on Monday began issuing accident and 
health policies, a branch of insurance 
it decided to take up some months ago. 

N. S. Faucett has resigned as Wash- 
ington manager of the Empire State 
Surety. His successor is Henry J. Hunt, 
3rd, formerly general agent of the Met- 
ropolitan Surety. J. C. Boe will con- 
tinue to represent the Pmpire in -its 
casualty department. 








ticipated iin the recent re-financing, 
agreed to surrender their surplus certi- 
ficates to the company. We commend 
this step as being to the best interests 
of the company. 

Unearned Premium Reserve. 

“Your examiners investigated the un- 
earned premium reserve and saw no rea- 
son to depart from the law and usual 
custom of charging up fifty per cent, on 
one year business and pro rata on term. 
While at certain times of the year this 
would not give accurate results, still at 
this time it does do so, and as an aver- 
age is sufficient. 

Credit Department. 

“There is no doubt that this depart- 
ment has shown a substantial under- 
writing profit up to the end of last year, 
and in spite of the heavy inroads this 
year more than holds its own. Certain 
practices which have been condemned, 
have been discontinued under the pres- 
ent management. The Credit Depart- 
ment was first established through a 
contract with the Creditors’ Fund As- 
sociation of New York. The original 
contract was terminated November 8, 
1907, and a new contract entered into, 
whereby the association in considera- 
tion of the transfer of its business, was 
to be paid an underwriting commission 
of fifteen per cent. a year on not exceed- 
ing a premium income of $130,000 with- 
in a period of six years, commencing 
January 1, 1908. This latter contract 
has been cancelled by mutual consent 
and a new contract entered into for five 
years by which a commission of six per 
cent. is to be paid instead of fifteen per 
cent. and one-third of the net under- 
writing profits of the Credit Department. 
What constituted a net underwriting 
profit is explicitly stated in the contract. 

“The actual liability on account of the 
original contract and also the second 
one are set forth in the statement. 

“The estimated liability on credit pol- 
icies, the final proofs of which were filed 
is given, and also the estimated cost of 
those policies which expired in Novem- 
ber, but upon which no final reports 
have been received. 

Conclusion. 

“The extravagant management, and 
the unusual losses in the Credit Depart- 
ment referred to in the former report 
and which were mainly instrumental in 
causing the impairment, can be, as re- 
gards the first under the control of the 
new management, and not so likely to 
continue as to the second. 

“The surplus paid into the company in 
the past and the underwriting gains are 
at present about absorbed by the re- 
serve requirements and unpaid claims. 
This necessitates a larger contribution 
to surplus to permit of expansion and 
increase. The directors realize this and 
a statement has been prepared for their 
regular meeting on the 8th jinstant, for 
a proposed meeting of stockholders on 
February 9, 1909, to increase the capi- 
tal $200,000 with a like amount to sur- 
plus.” 





OFFICERS ASSOCIATIONS UNITE. 
(Continued from page 6.) 
attacks on the new companies have not 
been confined to competition in the field, 
but have been brought on the floor of 
the various legislatures and have result- 
ed in suicidal legislative fights among 

the \insurance interests.” 





Saturday’s Session. 

Saturday morning session opened 
about 10:45 by a statement from R. L. 
Cox, manager of the association of Life 
Insurance Presidents in regard to the 
drift of taxation in various States. He 
pointed out that the States which ex- 
acted the largest tax in 1871 (eight in 
all) had reduced same to a nominal 
figure or at least a figure more satisfac- 
tory to life insurance companies than 
that charged in the average State, 
while the States which were known as 
low tax States at that time have in- 
creased the amounts imposed. From 
this he inferred that companies might 
expect relief in the higher tax states. 

“Boasted Colossal Wealth.” 
B. F. Crouse, insurance commissione 


for Maryland, 
which might be experienced in persuad- 


ing legislatures to drop money when' 


they once have a grip on it. The line} 
insurance tax he said is an easy way | 
to collect money. That it has attained | 
the present high figure is due largely if | 
not entirely, to life insurance compa: | 
nies themselves. He stated that agents} 
have boasted of colossal wealth and | 
been encouraged in this respect by the! 
officials of companies represented. It 
was but natural to expect that this| 
wealth would be made the subject of} 
taxation for state revenue. Mr. Crouse 
stated that he had recommended to 
the Governor of Maryland that insur- | 
ance companies should not be taxed | 
for an amount more than sufficient to 
liberally pay the expenses of the depart- 
ment but he expressed the opinion that 
a change could be brought about only 
through a process of education among| 
legislators. 

Mr. Purdy of New York referred to 
a tax on life insurance as being a gross 
injustice. He compared old line with 
that of fraternal and said that no one 
has suggested the taxing of an assess- 
ment as it passed from a surviving 
member to the widow and orphans of 
‘a deceased member. He expressed the 
opinion that some tangible good in the 
way of bringing about a reduction in 
taxation may be obtained through co- 
operation with the International Tax 
Association which maintains headquart- 
ers at Columbus, Ohio. No person has 
a seat in conference of this associa- 
tion unless appointed by the governor 
or a University which maintains a 
course in finance. 

George B. Peak, president of the Cen- 
tral Life of Des Moines, Iowa, read an 
excellent treatise on the subject of Life 
Insurance during which he advocated 
uniform laws and a tax on premiums 
not to exceed one per cent. 

Sidney A. Foster, secretary Royal 
Union Mutual Life of Des Moines spoke 
of a campaign which had been inaugu- 
rated in his state under which 40,000 
people were reached in the execution 
of which 4,000 business men not con- 
nected with insurance had offered their 
co-operation in an endeavor to attain 
the end desired. In his opinion the tax 
guestion could be handled in this man- 
ner, namely by reaching the people 
through an educational campaign. 

L. G. Fouse, president Fidelity Mu- 
tual Life, submitted a pamphlet entitled 
“In Confidence” dealing with the tax 
question. He said he would hardly 
favor a tax of 1 per cent. on gross 
premiums. 


Suggestion for Handling Problem. 


Wilmer L. Moore, president Southern 
States Life of Atlanta expressed the opin- 
ion that the question of taxation could 
be best handled by the appointment of 
a committee to co-operate with the ex- 
ecutive committee of the American Life 
Convention, an opinion joined in by 
Clinton A. Dean, counsel for the State 
Mutual of Rome, Ga. 


At this point in the proceedings. 
Chairman Cox took occasion to refer tv 
a letter from Secretary of State Julian 
and Deputy Commissioner Sexton or 
Alabama, relative to a movement on 
foot to reduce taxation by municipalities 
in that state, Mr. Cox stating that there 
never was a time when commissioners 
of various states showed the disposition 
to co-operate as at present. He also 
read a telegram from South Carolina 


spoke of the difficulty | 





announcing a .decision by the court 
sustaining companies in their conten- 
tion that local authorities had no right 


to impose exorbitant taxes for the 
privilege of doing business. 
Addresses by Dr. Felix G. Cross, 


president of the Columbia Life of Cin- 
cinnati and Isaac Miller Hamilton, presi- 
dent of the Federal Life of Chicago 
favored a general reduction from the 
present tax. 


Co-Operation in Canada. 

L. Goldman, managing director of the | 
North American Life of Toronto spoke 
r for the Life Officers Association of Can- 
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ada. His theme was the value of or- 
ganization and co-operation, as practic- 
ed by his association. Cases in pvint. 
The Province of Quebec proposed to fix 
a tax of 4 per cent. on foreign compan- 
ies and 2 per cent. on Canadian com- 
panies. Through his association the 
discriminatory tax was oppused aad the 
uniform tax fixed at 1% per cent. The 
Province of Ontario proposed a tax of 
2 per cent. on foreign companies and 1 
per cent. on Canadian companies. The 
Life Officers’ Association insisted upon 
an equal tax with the result that the 
tax on all companies is now 1 per cent., 
while the Province is free from muai- 
cipal tax. Had it not been for the 
Officers’ Association the tax woud, in 
the opinion of Mr. Goldman, be three 
times as large as at present. In order 
to familiarize policyholders with the 
tax charged, he suggests slips contain- 
ing concrete statements upon the sub- 
ject be enclosed in all letters to policy- 
holders. 
Favors Gradual Reduction. 

Jesse R. Clark, president Union Cen- 
tral Life, expressed doubt as to the 
probability of removing the tax in a 
lump sum. Assuming that the present 
average tax is 24% per cent., and that 
it was desired to reduce same to 1 per 
cent., he suggested that the best method 
to pursue would be that of securing a 
reduction of one-fourth of one per cent. 
per year, which would bring the tax 
down to one per cent. in five years. 
This method would allow various states 
to adjust its sources of revenue without 
serious embarrassment. 

Samuel Bosworth Smith, Counsel 
Volunteer State Life of Tenn. expressed 
doubt as to the advisability of bringing 
up the tax question at any of the com- 
ing sessions of legislatures. He said 
the public needed to be educated first, 
and that precipitate action at this time 
might mean increased taxes, instead of 
decreased, as desired. 

E. Hal Brown, Montreal, Canadian 
manager London and Lancashire Life, 
said that the first thing to accomplish 
was unanimity of action. He favored 
a tax upon the loading (say 17% per 
cent.) and not upon that which be- 
longs to policyholders, namely 82% per 
cent. He said that the present system 
of taxation was a menace in that it 
allowed legislators to step in and im- 
. pose burdensome taxes after companies 
had issued net rates and entered intuv 
contracts which by their terms might 
run for from A0 to 60 years. 

James M. Craig actuary of the Metro- 
politan Life spoke in favor of a one 
per cent. tax. 

Eliminate Tax and Increase Fees. 

E. E. Rittenhouse, Insurance Commis- 
sioner for Colorado, stated that in his 
opinion there would be no reduction in 
taxes unless the gap in revenue could 
be filled from other sources. He favors 
an increase in the fees charged aad 
the abolition of the 2 per cent. tax now 
imposed. State revenue could be sup- 
plied by a general corporation tax, 
which would be spared by all. The 
present plan of taxation, he said, places 
a State in the unenviable position of 
making a man pay a tax for paying a 
tax to prevent his family from being 
compelled to go to the poorhouse, which 
in turn would mean an increase ia 
taxes. In his opinion $1,000,000 spent 
in a five-year campaign would bring 
about an annual reduction of from two 
to three million dollars, at least, in the 
aggregate taxes imposed and probably 
considerably more than this amount. 
In expressing the belief that life under- 
writers in the future would realize the 
reduction in taxes now hoped for he 
said they could no doubt look back and 
remember that the movement was 
started by an insurance commissioner 
and given impetus at a convention of 
insurance commissioners. 

At this point in the proceedings 
President Morton of the Equitabie Life 
introduced the resolution above referr- 
ed to. 

President Cox announced that the 
Metropolitan Life had prepared a lunch- 


eon for those sesiians and that as it 
was nearly one o’clock and there were 
several who desired to speak he wvuld 
suggest the advisability of an afternoon 
session. Adjournment was then taken 
to meet at 2:30. 

AFTERNOON SESSION. 

Immediately after the opening of the 
afternoon session Vice-President Haley 
Fiske of the Metropolitan Life iatro- | 
duced a resolution, which was adopt- | 
ed, thanking the gentlemen who pre-| 
pared the formal papers for their cour- | 
tesy and congratulating the association | 
upon the ability of the writers, who} 
presented facts and arguments of the ut- 
most importance. The manager of the 
Association of Life Insurance Presidents 
was congratulated upon the success of 
the conference and the courtesy and 
ability displayed by him. 

Dr. Felix G. Cross offered a resolution 
of thanks to the Metropolitan Life In- 
surance Company for the entertainment 
afforded, both as regards the assembly 
room for a place of holding the meeting 
and also the delightful luncheons of 
Friday and Saturday which was passed 
unanimously. 

Robert L. 





Cox thought it might be | 
interesting to read a resolution intro-} 
duced at the first conventioa of Insur- | 
ance Commissioners which provided for | 
a reduction from the dividends paid in 
various states of the amounts charged 
for taxes. He did not believe, however, 
that it would be appropriate to intro- 
duce such a resvlution at this time. 

J. A. Jackson, of Mutual Life, said 
that the idea of deducting taxes from 
dividends was not a new one; one com- 
pany to his knowledge practiced this 
method for a time but was compelled 
to abandon same on account of its being 
held a discrimination as between policy- 
holders of various states. He stated 
also that a New England company had 
up to a short time ago, made a prac- 
tice of adjusting dividends according to 
the taxes levied in various states. 

Love Justifies Tax. 

Insurance Commissioner Thomas B. 
Love of Texas, may properly be referr 
ed to as the discordant note of the con- 
ference, for he alone expressed the be- 
lief that life insurance was not taxed 
out of proportion to other commodities; | 
in fact he doubted if the tax was as 
large as that imposed upon other lines 
of business. He said that life insurance 
is a necessity, but government is also 
a necessity and in order to have gov- 
ernment the state must have funds. 
These funds are secured through tax 
contributions and he saw no reason 
why life insuranc2 should not be taxed 
as well as property and other enter- 
prises. In his estimation if reserves 
were taxed in communities as baak de- 
posits are taxed and other property, the 
tax to the life insurance policyholder 
would increase by three times and 
would result in the great bulk of life 
insurance being transacted by fratern- 
als under the net rate plan. He cited 
as an illustration a man having one 
thousand dollars on deposit in a local 
bank upon which he is taxed $26 while 
another man has a reserve on a $1,000 
endowment about to mature upon which 
an indirect tax only is paid through the 
company. When the endowment is paid 
the funds immediately become availabl- 
for taxation within the state whether 
invested in property or deposited in the 
bank and he saw no reason why a dis- 
tinction should be drawn between the 
two. He also called attention to the 
question of taxation in Germany as 
referred to in Senator Dryden’s address, 
claiming that in addition to the tax of 
one-fourth of one per cent. various in- | 
come taxes were imposed throughout 
the empire. 

This statement afforded a passage of 
arms between the commissioner 
and Mr. Hoffman, statistician of 
the Prudential, the latter stating that 
it mattered not where, when or how the | 
tax was imposed in Germany, the 4 








gregate tax paid by life insurance com- 
panies was only one-fourth of one per 
cent. of the premium income, 
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Home Office, BOSTON, MASS. 
New York Office, 27 Pine 
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BURGLARY INSURANCE 


JOHN T. BURNETT, £ecretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 


St. 














LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office 


CHICAGO 


A. W. MASTERS 
Gen’! Manager 





Liability, Accident, 
Health and Credit 





Establiched 1869. - 


F. J. Walters 
Kesident Manager 
45-49 Cedar St. 
New York 
Elmer A. Lord & Co. 
145 Milk St., 
Resident Mers., 


Boston 


New England 








PLA’E GLA 
PERSONAL. 
AND HEALT 





Home Office, 


Daniel D. Whitney, Vice-Pres. 
RELIABLE AND ENERGETIC AGENTS WANTED, 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
47 CEDAR STREET. 


Chartered 1874 
WACCI DENT 
Of the Most Approved Forms 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. Alonzo G. 


POLICIES 


Brooks, Ass‘t Sec. 














Assets.. 
Capital 


Liability and Bonded 





Losses paid to January I, 
This Company grants insurance as follows: 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 


THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 
..$7,537,429.91 
. 2,013,400.24 
26,629,131.90 


and Surplus........ $4 is 
1903 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, 
Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


Fly Wheel, Employers. Public, 


Attorneys’ List. 


ieee OFFICERS.... 
GEORGE F. SEWARD, President 


Teams, 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 


Workmen's 











Have You a Connection With a 
Desirable Accident and Health Company? 


IF 


NOT, WHY NOT? 


THE GREAT EASTERN CASUALTY 
AND INDEMNITY COMPANY, 


200 BROADWAY, NEW YORE cCrry. 
Issues a line of contracts which give ADEQUATE PROTECTION and 


COMPLETE 


SATISFACTION to Policyholders. 
Write, if you are interested, 


LOUIS 


to 


H, FIBEL, President, 
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UNITED SURETY COMPANY 


BALTIMORE MD. 



















JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 






TELEPHONE }770-71 JOHN. 











Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 








The Deposit held by the Treasurer of the STATE OF KENTUCKY 


Guarantees the Reserve on every policy issued by this Company 


LIBERAL CONTRACTS - - - - W.H. GREGORY, President 
INSURANCE 


EUREKA company 


Home Office, Richmond, Va. Executive — Philadelphia, Pa. 
































Authorized Capital, $300,000.00 


A Safe, Sound, Reliable and Progressive 
Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 
respondence with personal writers solicited. 


Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. 


The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Excep- 
tional record fur 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders 


1908, $11,736,775.76 


Cor- 





Assets January I, 


EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 














The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
ever brought before the public. That is the reason why this Company 
has written $9,000,000 of business since September, 1907. 











Write for information concerning agent’s contracts. None 
better or more liberal. 






CONNELL BLDG., SCRANTON, PENNA. 











A Good Man Wants ¢ a Piciiies With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY. CHICAGO, ILLINOIS 








ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 
& 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 





THE SATISFACTION OF 


DOING THINGS 


—getting names on the dotted line, or in other words 
ing real money in sizable amounts, It isn’t im- 
possible to DO THINGS, It isn’t lucky chance or a 
/ ay that bers @ man win, WORKING with the 
Rich PANY—that’s all there is to it. For 
—, a moan that sells policies that the pPEo- 
PLE WANT and will buy—that they cannot afford to 
os pm bes IRKING with a company that WORKS 
actually doe ves things fe help you, 
One t that will rho you a “square de; When we 
ws to the = where you — t to connect wit! 
ive compan y—n' preciate me eritor 
ous effort nor too Samal to 5 out ¢ of the race, write to 
the SECURITY MUTUA . LIFE. If you are now 
investi; companies — mA view to connecting _~4 one which will help you 
most in a practical wa RL 
©. H. JAC BON, Mup’t of Agencies, BixcHamTon, N, Y. 











NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 








ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 





—_————_ Insurance in Force December 3lst, . $50,066,932.77 
RECORD | Gain in Apportioned Surplus | in met, - - 105,734.09 
Gain in Assets . - - 1,037,668.19 

a Seer Excess of Income over Dicbunsepente - > 1,093,023.43 








CHICAGO’S OLDEST AND STRONGEST COMPANY 



















MAXIMUM PROTECTION-—-MINIMUM COST 
PHILADELPHIA, PA. 
L. R. BONTA, Mer. Agencies 


OFFICERS—WM. W. RULEY, Pres. LEWIS A. SMITH, Sec. 
L. RB! BONTA. Manager of Agcucios, Ponusyivania Bldg., Philadelphia 




















